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Here comes the sun // Initiate with BUY
MPC Energy Solutions (MPCES) is ready for a virtuous growth cycle: The integrated IPP owns 144 
MW (99 MW proportionate) of PV and CHP assets (incl. under construction) and has a 336 MW develop
ment backlog (225 MW of mature projects).

The regional focus of MPCES is  Latin America and the Caribbean, which offer plenty of attractive 
growth prospects. Although boasting an impressive overall renewable energy share of 63%, certain na
tions, notably the Caribbean countries, find themselves trailing behind with a meagre average of 8% but 
with targets of 50-100% during the next 10-20 years. This created a lot of pent-up demand: Until 2030, 
the regions need an incremental 50 GW of renewable assets to remain on the net-zero trajectory.

Assets in these regions are in high demand due to attractive returns (>15% equity IRRs) on the back 
of high power/power purchase agreement  (PPA) prices coupled with strong solar irradiation leading to 
high full load hours and long-term PPAs with private corporates, private and state-owned utilities.

However, access to suitable assets remains one of the key bottlenecks in the industry. By offering tai
lored energy solutions for each client  with a technology agnostic approach rather than trying to find 
clients for halfway developed projects, MPCES put itself at the forefront of the regions’  transformation, 
since it is (1) able to de-risk its projects and (2) gain access to sufficient high-quality PPAs.

Ready to kick-start a cycle of growth. While FY23 was a transition year with the departure of the for
mer CEO and the resulting strategy overhaul (divestment of several projects and focus  on co-invest
ments to improve equity IRRs), the company's mid-term should be marked by strong growth. MPCES' 
current proportionate production portfolio can generate annual sales of around $ 11.4m (eNuW). This is 
seen to strongly increase as MPCES executes its backlog. San Patricio alone (construction started at the 
end of Feb.) should contribute $ 4m additional sales annually. The remaining 225 MW of mature develop
ment projects could boost annual proportionate sales to roughly $ 31m (eNuW, 51% ownership and 
$ 65 per MW/h). With  incremental EBIT margins north of 40%, the group’s EBIT margin would hence 
surpass 30% (not reflected in eNuW until the projects are under construction).

Initiate with BUY and a NOK 23 PT. We value MPCES on a sum-of-the-parts (SOTP) valuation, sepa
rately accounting for the value of its current IPP portfolio (NPV) and its development backlog (multiple).

Share Performance

High/low 52 weeks (NOK) 13.10 / 9.06
3m rel. performance -1.0%
6m rel. performance -9.4%
12m rel. performance -21.2%

Market data
Share price (in NOK) 11.10
Market cap (in NOK m) 251.4
Number of shares (in m pcs) 22.2
Enterprise value (in NOK m) 699.4
Ø trading volume (6 months) 14,500

Identifier
Bloomberg MPCES NO
Reuters MPCES.OL
WKN A2QMBK
ISIN NL0015268814

Key shareholders
MPC Capital 20.5%
Helikon Investments 15.7%
Paladin Asset Mmgt. 9.7%
Klaveness Marine Finance 4.8%
Farvatn 3.7%
Free Float 45.6%

Estimates changes
2024e 2025e 2026e

Sales 0.0 0.0 0.0
EBIT 0.0 0.0 0.0
EPS 0.0 0.0 0.0

Comment on changes

Y/E 31.12 (USD m) 2021 2022 2023 2024e 2025e 2026e
Sales 0.0 3.6 9.1 9.9 12.6 13.9
Sales growth n.a. n.a. 150.7% 8.9% 27.2% 40.5%
EBITDA -2.9 -3.2 -1.7 3.2 6.0 7.6
Net debt (if net cash=0) -56.9 18.7 23.4 41.9 60.7 57.6
FCF -14.0 -10.6 -12.9 -19.0 -18.7 3.1
Net Debt/EBITDA 0.0 -5.9 -13.7 13.0 10.1 7.6
EPS pro forma -0.12 -0.23 -0.25 -0.07 -0.05 -0.02
EBITDA margin n.a. -87.2% -18.7% 32.5% 47.9% 54.5%
ROCE -7.0% -5.5% -7.5% -0.2% 1.7% 2.6%
EV/sales n.a. 11.6 5.2 6.6 6.7 5.8
EV/EBITDA 11.6 -13.4 -27.5 20.3 14.0 10.7
PER -127.4 -4.5 -4.2 -15.9 -21.3 -47.1
Adjusted FCF yield 5.0% -33.7% -13.7% 0.5% 2.9% 3.3%
Source: Company data, NuWays, Close price as of 03.04.2024
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Company description
MPC Energy Solutions is an independent power producer that develops, owns and operates renew
able assets across the high-yielding Latin American and Caribbean region. The production portfolio 
comprises 99 MW of PV and Combined Heat and Power solutions.

•
•

Guidance
2024: 145 GWh energy output
2024: $ 12m project sales and $ 
8.5m project EBITDA

Analyst: Christian Sandherr · E-Mail: christian.sandherr@nuways-ag.com 1
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•

Introducing MPC Energy Solutions

Vertically integrated independent power producer (IPP) for a focus on Latin American and the Caribbean

99 MW production portfolio, 336 MW development backlog whereas 225 MW are mature developments

MPCES is an IPP that develops, owns and operates renewable assets across the 
high-yielding Latin American and Caribbean region. While being generally tech
nology agnostic, most of its portfolio and development backlog comprises photo
voltaic (PV) installations (98%) while efficiency solutions (Combined Heat and Pow
er, or CHPs) account for only 2%.  Note: Through a potential sale of the CHP 
project, MPCES could become a PV pure play.

While being founded only three years ago (IPO in Jan. 2021), the company’s pro
portionate production portfolio  (operational or near operational assets)  already 
comprises seven assets with a proportionate capacity of 99 MW (only account
ing for their implied stakes in the case of co-owned projects).

Plant Country Technology Status MW MPCES Stake Net MW MPCES' equity stake
Neol CHP Puerto Rico Energy Efficiency Operational 3.4 95% 3.2 $ 9.0m
Los Girasoles Colombia PV Operational 12.3 100% 12.3 $ 11.3m
Planeta Rica Colombia PV Operational 26.6 50% 13.3 $ 8.8m
Santa Rosa & Villa Sol El Salvador PV Operational 21.3 100% 21.3 $ 6.2m
Los Santos I Mexico PV Operational 15.8 100% 15.8 $ 4.6m
San Patricio Guatemala PV Construction 65 51% 33.2 $ 2.1m
Ʃ 144.4 99.1 $ 42.0m

Plant Country Technology COD MW MPCES Stake* Net MW MPCES' equity stake**
San Antonio Guatemala PV 2025 40 100% 40.0 $ 8.8m
Acacia Jamaica PV 2025 65 100% 65.0 $ 14.3m
Santa Teresa Panama PV 2025 90 100% 90.0 $ 19.8m
El Abuelo Panama PV 2025 10 100% 10.0 $ 2.2m
La Perla El Salvador PV 2025 20 100% 20.0 $ 4.4m
Ʃ 225 225.0 $ 49.5m
Pacande Colombia PV tbd 60 100% 60.0
Matarredonda Colombia PV tbd 25 100% 25.0
TAISOL Dominican Republic PV tbd 50 51% 25.5
Ʃ 135 110.5
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Source: NuWays Research, company data *targeted ownership of 51% **at 100% ownership, 80% leverage and construction costs of $ 1.1m/MW

MPCES invested in building up its development backlog to 336 MW.  It comprises 
225 MW of “mature” projects. Those projects are in advanced development phases, 
partially "ready-to-build". The company can either sell those projects to players with
out inhouse development or keep, construct (through external construction compa
ny) and keep the operational asset. The remaining 111 MW of development backlog 
are considered “immature”, describing less advanced or concrete projects.

As operator of the assets, MPCES sells the electricity to a variety of off-takers
ranging from private companies (e.g.  Leoni) to utilities (e.g. Celsia, AES El Sal
vador). Importantly, electricity prices and volumes of all projects have been se
cured by power purchase agreements  (PPA), which range from 8 to 20 years. 
Their average remaining lifetime of the whole portfolio stands at around 16 years.

MPCES is a vertically integrated IPP that covers the whole value chain: identify
ing off-takes, structuring PPAs to their needs, developing and constructing the asset 
(project management) and owning and operating it. Having all those parts in-house, 
allows MPCES  to notably de-risk the development phase, secure access to suffi
cient high-quality projects and enables higher project IRRs (MPCES saves the de
veloper margin for a ready to build project of $ 50-100k per MW).

NuWays AG 3
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Renewable value chain

Identification Development Construction Commision Operation

Identify off-takers,
analyze demand

and structure PPA,
technology, etc.

around it

In-house dev. team
sources land,

equipment, financing,
other neccessary

contracts, etc.

Begin construction
with internal project

manager and
external construction

team

Final project
acceptance

Asset starting
operation with (so far)
external operation &

maintenance services

Source: NuWays Research

While MPCES is active in several mature markets with a high renewable shares, the 
Caribbean remains highly underdeveloped with a nearly 100% reliance on expen
sive (~30% more expensive than renewables) and unreliable fossil fuels (8% avg. 
renewable share).

Going forward, we expect hybrid solutions, i.e.utilizing the abundance of solar irradi
ation through PV combined with energy storage to secure  the grid’s  base load 
throughout a day, to play an important role in the regions energy transition.

Know-how from the recently discontinued (mainly due to a changed political 
landscape) but fully developed project in St. Kitts should allow MPCES to also offer 
hybrid solutions going forward.

Exemplary hybrid solution

- Improved grid stability
throughload balancing

- Cheaper electricity compared iito
fossil fuels

- Rising renewable energy
penetration

- Positive economical impact
through related jobs

Key benfits

7 AM 10 AM 1 PM 4 PM 7 PM

Energy Dispatch Profile

Base load

Max to grid

Battery discharg

Battery charge

Peak Period Base
Load

Source: NuWays Research
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Description

Off-takers

Competitors
(selection)

Technological split (as of
March 2024)

Geographical
distribution (in MW)

11.4

8.4

Target equity IRR >15%

MPC Energy Solutions is an independent power producer that develops, owns and operates combined
heating and power as well as PV installations across Latin America and the Caribbean.

MPC Energy Solutions

Proportionate sales 2024e ($ m)

Proportionate EBITDA 2024e ($ m)

100%

Mature Backlog

PV

98%

2%

Portfolio

PV CHP

99 MW 225 MW

Private corporates Private utulities &
traders
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Republic

Portfolio Development

100%

Immature Backlog

PV

111 MW

Source: NuWays Research, company data
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Competetive Quality

Vertical integration allows for de-risking and access to sought-after renewable projects

Improving IRRs through Co-Investors before costly construction phase

A dedicated focus on a high-yielding/growth region

Kick-starting operations through access to the MPC universe

Long-term cash inflows from own power production guarantee financial stability

Despite being “the new kid around the block” MPCES has been able to quickly es
tablish an 99  MW proportionate production portfolio (incl. those that are under 
construction) and built up a 336 MW development backlog. This is thanks to high 
levels of competitive quality amidst a fragmented and dynamically growing 
market, which points towards generally low barriers to entry. Here is how:

Vertical integration allows for de-risking and access to sought-after re
newable projects

MPCES is an IPP that covers the full life cycle thanks to the implementation of an 
integrated business model. The company identifies, develops, constructs (as project 
manager) and thereafter owns and operates its renewable projects. Being able to 
control the whole value chain come with several competitive advantages:

In-house development ensures access to projects and boosts IRRs:  Renew
able projects across MPCES’ target region are highly sought after thanks to their at
tractive return profiles. By developing its own projects the company is able to en
sure sufficient access to projects in order to sustainably grow its development back
log and ultimately its production portfolio.

What’s  more, MPCES is able to retain the development margin (eNuW: ~ $ 
50-100k/MW for a ready to build project), thus reducing its investment costs, result
ing in substantial hidden reserves. This is a valuable proposition considering that 
competitors for producing assets such as pure play power producers or financial in
vestors face rising developer fees in the secondary market due to the supply crunch 
of developed projects.

Consequently, project IRRs for MPCES should exceed those of non-integrated 
players by c. 150-200bps, in our view.

Renewable value chain

Identification Development Construction Commision Operation

1 2 3 4 5

PPA ORIGINATION PROCESS

Identify off-takers,
analyze demand

patterns and know
pain points

Tailor costumized
solutions and
select suitable

technology

Define appropriate
risk-return profile

and implement de-
risking options

Combine strategically
fitting PPAs under one
energy management

system

Build up energy
management and

trading expertise to
serve regional markets

Identify off-takers,
analyze demand

and structure PPA,
technology, etc.

around it

In-house dev. team
sources land,
equipment,

financing, other
neccessary

contracts, etc.

Begin construction
with internal project

manager and
external

construction team

Final project
acceptance

Asset starting operation
with (so far) external

operation &
maintenance services

Source: NuWays Research, company data
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1.

2.

De-risking the development phase through secured commercialization from 
day one:  MPCES stands out by customizing energy solutions for future off-takes. 
Instead of searching for clients to fit their projects during the development phase, 
they tailor energy solutions for each client/use case with a technology agnostic ap
proach. Depending on the off-taker’s requirements, some projects require active en
ergy management and potential participation in merchant market, capacity market 
and ancillary services.

Through this “problem solver” mentality, MPCES is able to secure PPAs early on 
in the development phase, notably reducing development risks, ensuring fewer 
projects falling through the cracks, saving both time and money.

Customized PPA example

PPA base load

"Pay as contracted" PPA

7 AM 8 AM 9 AM 10 AM 11 AM 12 PM 1 PM 2 PM 3 PM 4 PM 5 PM 6 PM 7 PM 8 PM 9 PM

Electricity generation

1

Spot market purchases

1

Spot market purchases

2

Spot market sale

Source: NuWays Research, company data

Customized PPA example: MPCES ensures a constant base load for a Colombian 
off-taker during standard working hours. To meet the contracted volumes, MPCES 
buys electricity from the spot market when the PV park’s production falls short in 
mornings and evenings. Additionally, they sell excess mid-day energy into the spot 
market. The spot market exposure accounts for 5-10% of production.

We therefore also consider the company’s development backlog as considerably 
more tangible  compared to other players’, which could justify higher development 
margins than currently reflected in our valuation.

Improving IRRs through Co-Investors  before costly construction 
phase

As announced during its strategy update at the end of February, MPCES will in
creasingly focus on cooperating with co-investors before entering the construction 
phase.

How it will work:  Following the development phase, MPCES brings on a co-in
vestor that is willing to own up to 49% of a project. In return, the potential co-in
vestor will have to invest 49% of the required equity  (equivalent to his 49% owner
ship stake) plus 50-75% of the equity that MPCES would have to bring to the table 
as compensation for developing the project. Here is the rational behind it:

Reduced equity requirements.  By bringing co-investors onboard, MPCES 
can significantly reduce its equity requirements per project, allowing the com
pany to faster scale up it operational portfolio, notably reducing cluster risks.

Monetizing the development work. By receiving a 51% ownership stake in 
an operational asset for which MPCES has only paid ~25% of the required 
equity, the company has found a way to earn a development margin on the 
finished projects.

NuWays AG 7
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3.

•

•

Increasing equity IRRs.  Receiving 51% of an operational asset for which 
MPCES has paid 25% of less of the equity should notably improve the re
turns on its equity. Doing the math: In the case of a 10MW PV park with 80% 
leverage and $ 11m EV, MPCES would have to pay only $ 0.55m, vs. $ 2.2m 
for 100% ownership. The implied equity IRR would increase from 11.2% to 
18.3%, eNuW.

A dedicated focus on a high-yielding/growth region

MPCES’  focuses entirely on the Latin American and Caribbean region in order to 
maximize yields/IRRs.  The key reasons are:

High power prices: With a few exceptions, Latin America and the Caribbean re
gion feature some of the highest electricity prices globally, mainly as a result of 
rising fuel prices, inefficient transmission and distribution networks as well as the 
inability to benefit from economies of scale given the small market size of individ
ual island states. On average, prices are 30-40% above the US average and 
some 20% above the global average.

Power prices in USD/MWh
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Caribbean

Central America

Colombia

Mexico

$/MWh

Source: NuWays Research

High abundance of solar irradiation: Next to power prices, the amount of solar 
irradiation is available throughout the year, it the second most import variable in a 
park’s P&L. This is often measured in full load hours (FLH). MPCES’ target region 
offers some of the highest FLH globally. For comparison, while projects in Europe 
offer 500-1000 FLH p.a., the company’s operational PV parks come in at roughly 
2000 FLH. While MPCES is generally technology agnostic, we would expect PV 
to make up most of the company’s production portfolio (at least 70-80%, incl. hy
brid solutions)

Note: Full load hours (FLH) is a metric used to assess the energy production and 
performance of a park. FLH represents the number of hours per year that a PV park 
operates at its maximum capacity or generates electricity at its rated power output.

NuWays AG 8
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•

Global overview of PV full load hours

MPCES' regional
focus

Source: NuWays Research

Plenty of growth opportunities: The renewable energy industry in Latin Ameri
ca and the Caribbean region is poised for strong growth. This should particularly 
be true for Caribbean islands, whose renewable shares are lagging behind; 8% 
vs 63%. During the next 6 years, 50 GW of renewable asset will have to be build 
in order to keep up with the net-zero trajectory. During the past two years, 
MPCES has managed to “get its foot in the door” in that region.

Projects across MPCES’s  target region offer equity IRRs of >15% (assuming 
75-80% leverage on project level), notably above Europe with 7-8% returns. The 
higher returns should more than compensate for the slightly higher risk profiles from 
increased environmental, political and construction risks. As MPCES' offtakers are 
usually large multinational companies, the offtaker risks should be relatively low.

Kick-starting operations through access to the MPC universe

MPCES was launched by MPC Capital (global asset and investment manager for 
real assets focusing on real estate, renewables and shipping) in 2021 as new in
vestment vehicle focusing entirely on the high-yielding Latin America and Caribbean 
region. Thanks to MPC Capital’s vast experience in that space with >15 years and 
976 MW cumulated project volume, MPCES has been able to access a large pool of 
dedicated industry experts and a vast network including potential off-takers, 
providers of financing options, construction companies and policy makers.

This enabled MPCES to focus on key tasks: bringing its first own projects online 
but also strongly building out the development backlog (currently 336 MW). More 
importantly, being backed by a regionally known partner/shareholder should have 
made it possible to pitch for larger projects in the first place.

Long-term cash inflows from own power production

MPCES proportionate power production portfolio should produce roughly 268 GWh 
electricity annually (once San Patricio is operational), which is being sold at prede
fined, terms through long-term PPAs, providing predictable cashflows. With a re
maining avg. PPA lifetime (weighted) of ~16 years, the company can rely on $ 228m 
contracted revenues with ~ $ 175m EBITDA (proportionate), eNuW. NB: The PV 
parks should be able to produce electricity for up to 35 years (technical lifespan).

Excluding development expenses (no further projects following San Patricio), 
MPCES should be able to generate some $ 4.7m of free cash flow per year (from 
FY26e onwards), which can be invested into further growing the portfolio or paid out 
as dividends. At a 50% payout ratio, this would imply NOK 1.1 per share or a 
11% yield (based on the current price).

NuWays AG 9
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•
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Growth

Strongly growing demand for renewable assets across MPCES' focus region, especially the Caribbean

Group sales to grow to $14m (2026e) thanks to a growing production portfolio with 268 GWh in 2026e (IFRS)

Quickly turning profitable on group level as new assets become operationaland reduced opex

Substantial growth potential across MPCES’ geographical focus

MPCES’ total addressable market for renewable power production is driven by gen
eral electricity demand growth across its geographical focus and the significantly 
more impactful transition away from fossil fuel. 

The overall demand for electricity  in Latin America and Caribbean is seen to 
grow by 2.8-3.4% p.a. (above the global average of 2.6%) until 2040, reaching 
2,300-2,600 TWh. Most of the incremental demand looks set to come from a rising 
average household consumption (lighting, space & water heating, cooling and cook
ing) and heavy industries.

Electricity demand growth in Latin America and Caribbean (in TWh)
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Source: NuWays Research, iea

Even more important for the growth of renewable energy sources is the rapidly ac
celerating energy transition  with the goal to fully eliminate fossil fuels in the 
region’s energy mix during the next 10-25 years (depending on the country). The 
drivers behind that trend are:

Energy independence:  The Ukrainian war has further affirmed the key issue 
(next to the CO2 emissions) that comes with a high dependency on fossil fuels. 
Prices for such are extremely volatile, limiting plannability of industrial and com
mercial off-takers. In the case of islands, supply disruptions are inevitable, further 
limiting reliability. Only renewable energy sources allow for a truly independent 
energy supply.

Grid expansion, resilience and stability:  Latin America and the Caribbean re
gion are an attractive production region for multinational consumer goods brands. 
In fact, foreign direct investments (net inflows) have reached a new all-time high 
in 2022 ($ 215bn, +50% yoy and 7.4% CAGR ’0222) are seen to further increase 
during the next few years. One of the key bottlenecks is a reliably but also renew
able electrical grid. Many of those companies have implemented strict green 
procurement policies, making the use of renewable energy sources unavoid
able. As existing grids are often outdated and unreliable, power outages are a 
common thing, especially in larger countries such as the Dominican Republic, 
Haiti and Cuba. What’s more, the existing plants are quite old and need to be re
place during the next few years to prevent a further deteriorating grid stability.

NuWays AG 10



MPC Energy Solutions N.V.
Full note / Initiation - 04.04.2024

•

•

A good prerequisite to advance the expansion of a decentralized energy system. 
Instead of connecting a new factory to the grid, which is usually expensive and 
time consuming, a company is likely to work with an IPP such as MPCES who 
can build a customized solution right next door. In order to remain/become an at
tractive for foreign investments, local policy makers strongly support (easier per
mits, tax benefits, etc.) renewable energy projects.

The cherry on the cake is the significant cost advantage of electricity from re
newable energy sources compared fossil ones (20-30% on a per MWh basis).

Fighting climate change // net-zero future:  In order to comply with the Paris 
agreement, which all Latin American and the Caribbean countries have ratified, 
reaching net-zero carbon dioxide emissions by around 2050 and substantial re
ductions of CO2 emissions by 2030 are required. This is only feasible by fully re
lying on renewable energy sources.

In sum, MPCES’  target region offers plenty of growth levers during the next few 
years. Staying on the net-zero trajectory will require  50 GW of renewable asset to 
be build build by 2030.

Transforming the Caribbean

The issue: Unlike some countries such as Paraguay, Costa Rica or Colombia, most 
of the electricity used across the Caribbean region (~ 45m people) is produced us
ing high cost imported oil and diesel while being blessed with an abundance of re
newable domestic natural resources, especially solar irradiation. As a result, 
Caribbean islands pay some of the highest electricity prices in the world, undermin
ing economic growth in the region and creating real competitiveness issue for the 
region’s  industries. The share of renewable energy sources across the 
Caribbean stands at an average of only 8%  (2021/22 data), significantly below 
the share across MPCES’ whole target region (63%).

Renewable energy shares
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Source: NuWays Research, Ember Climate

Solution: Many countries across the Caribbean have realized this and are now set
ting up ambitious energy transition plans. For instance, Jamaica plans to increase 
the 2030 renewable target to 50%.

MPCES’ role in this: The company has been taking an active role in the transfor
mation of the region and is expected to continue doing so as reflected by the devel
opment backlog.
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Hybrid solutions could offer another leg of growth.  Especially smaller islands 
usually have a decentralized/unsophisticated electricity grids. Hybrid set-ups, i.e. 
PV coupled with storage solutions, could be part of the solution. With batteries 
charging during the day, a grid's base load can be guaranteed well into the evening 
(some six hours of incremental base load).

Exemplary hybrid solution

- Improved grid stability
throughload balancing

- Cheaper electricity compared iito
fossil fuels

- Rising renewable energy
penetration

- Positive economical impact
through related jobs

Key benfits

7 AM 10 AM 1 PM 4 PM 7 PM

Battery charge

Energy Dispatch Profile

Peak Period Base
Load Battery discharg

Base load

Max to grid

Source: NuWays Research

Development backlog execution to drive topline growth

MPCES grew its production portfolio from 0 MW in 2021 to 99 MW, which should 
fully contribute to the topline from mid 2025e onwards, generating proportionate 
sales of $ 15.4m p.a. (FY22: $ 3.6m). Besides the annual efficiency loss of the 
used solar panels (-0.4% p.a.), sales of the existing assets are considered stable, 
thanks to long-lasting PPAs (16 years remaining) and low standard deviations of 
solar.

2021 2022 2023 2024e 2025e 2026e CAGR ('22-26e)
(in $ m) Group sales 0.0 3.6 9.1 11.4 14.1 15.4 44%

yoy n.a. n.a. 153% 25% 24% 9%
MW (year-end) 0 80 66 99.1 99.1 99.1
GWh 0 28 101 153 189 225
Op. Expenses 0.0 1.5 4.7 2.9 3.4 3.7
EBITDA 0 2.1 4.4 8.4 10.6 11.7 54%

Margin n.a. 58% 48% 74% 76% 76%
D&A 0.0 1.0 2.7 4.0 4.4 4.8

in % of sales 28% 30% 35% 31% 31%
EBIT 0 1.1 1.8 4.5 6.2 6.9 58%

Margin 31% 19% 39% 44% 45%
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Source: NuWays Research

Importantly, we don’t  model any additional revenue/earnings contributions 
from the backlog until the individual projects are “ready to be build” (secured 
financing, PPA, land, construction partner, etc.) in order to reduce the level of uncer
tainty in our estimates. Note: we reflect a development margin of $ 20-50k per MW 
(depending on the development stage) in our valuation.
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New projects to boost the group’s KPIs in the mid-term

The group’s current development backlog comprises 336 MW (proportionate) of PV 
projects. 225 MW of which are considered mature, as those projects are ap
proaching the final development stages and hence have a very high likelihood of 
being built. Those  projects could notably contribute to MPCES P&L once opera
tional.

Assuming an average electricity price of $ 65 per MWh and a 51% ownership (in 
line with co-investor strategy) proportionate group sales should jump to ~ $ 32m
with the annual power production of 475 GWh (28GWh in 2022).

Project Country Technology COD MW MPCES
stake FLH GWh PPA estimate

$/MWh
Sales p.a.
(eNuW)

EBITDA p.a.
(eNuW)

EBIT p.a.
(eNuW)

San Antonio Guatemala PV tbd 40 51% 2150 44 65 2.9 2.1 1.1
Acacia Jamaica PV 2026 65 51% 2150 71 65 4.6 3.5 1.9
Santa Teresa Panama PV tbd 90 51% 2150 99 65 6.4 4.8 2.6
El Abuelo Panama PV tbd 10 51% 2150 11 65 0.7 0.5 0.3
La Perla El Salvador PV tbd 20 51% 2150 22 65 1.4 1.1 0.6
Ʃ 225 247 $ 16.0m $ 12.0m $ 6.4m
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Source: NuWays Research

Note: Difference between the proportionate and IFRS P&L

As typical in the industry, MPCES reports two sets of figures. The IFRS P&L  in
cludes income and expenses of all consolidated projects and recognises non-con
solidated ones at equity. It also includes all expenses from the holding company.

The proportionate production P&L records all assets  (incl. minority stakes and 
JVs), the resulting income and expenses in  proportion to the percentage of 
ownership. It does not include any financials from the holding company.

2021 2022 2023 2024e 2025e 2026e CAGR ('22-26e)
(in $ m) Group sales 0.0 3.6 9.1 9.9 12.6 13.9 40%

yoy n.a. 151% 9% 27% 10%
MW (year-end) 0 53 55 55 55 55
GWh n.a. n.a. 105.2 128 198 269
Material expenses 0 1.5 4.7 2.6 3.1 3.3

in % of sales n.a. 42% 52% 26% 24% 24%
Personnel 0.9 1.6 1.9 1.3 1.4 1.4

in % of sales n.a. 45% 21% 13% 11% 10%
Other opex 2.0 2.7 4.2 2.9 2.2 1.7

in % of sales n.a. 73% 46% 29% 17% 12%
EBITDA -2.9 -2.2 -1.7 3.2 6.0 7.6 n.a.

Margin n.a. -61% -19% 33% 48% 55%
D&A 0.0 2.4 7.0 3.4 3.8 4.3

in % of sales n.a. 67% 77% 34% 30% 31%
EBIT -2.9 -4.6 -8.7 -0.2 2.2 3.3 n.a.

Margin n.a. -127% -95% -2% 17% 24%
Adj. EBIT* -2.9 -3.5 -4.1 -0.2 2.2 3.3 n.a.

Adj. margin n.a. -97% -45% -2% 17% 24%
Financial result 0.2 0.0 -2.4 -1.7 -3.1 -2.7
At equity income -0.1 -0.2 -1.5 -0.1 0.0 0.0
EBT -2.7 -4.9 -9.8 -1.9 -0.9 0.6 n.a.
Tax 0 0.8 -1.3 -0.5 -0.2 0.2
Net income -2.7 -5.6 -8.5 -1.5 -0.7 0.5 n.a.
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Source: NuWays Research; *Adjustments in 2023 comprise € 2.9m of impairments related to the divestment of the project on St. Kitts and € 1.7m 
from energy trading losses from the Los Girasoles project
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Bottom-line to turn positive as portfolio scales

Until the end of FY 2026e, EBIT of MPCES’ proportionate production portfolio is 
seen to 4.7x (vs. FY22), reaching $ 6.9m (45% margin). Importantly, this does not 
include any new projects from the development backlog. On a consolidated IFRS 
basis, group EBIT should improve from to $ 3.3m during, despite still being nega
tively impacted by some $ 1m of development expenses.

Mind you, if MPCES realizes additional projects from its pipeline (as outlined 
above), they would offer some 40% incremental EBIT margins. The current five ma
ture developments with 225 MW could increase the group’s EBIT by roughly $ 
6.4m, resulting in a margin north of 30%.

Major cost items on the group’s IFRS P&L include:

Material expenses include expenses related to the production of electricity, main
ly operation & maintenance, which is currently done by third-party contractors.

Personnel covers all expenses related to the group’s employees (15 FTE at the 
end of FY22). With a growing portfolio, the group’s headcount is seen to grow 
less proportionate, providing operating leverage.

Other opex includes a variety of expenses including IT, marketing, PR, IR, legal, 
office rent but also development expenses to fill the project backlog. We assume 
that the company will spend an incremental $ 4.7m on project development until 
the end of FY26e. Assuming  that MPCES does not launch any additional devel
opment projects thereafter, other opex should revert to normal levels.

The financial result comprises interest expenses incurred from financial loans for 
projects as well as interest income from shareholder loans and convertible notes 
in connection with the group’s engagement with the Planeta Rica PV park. Inter
est income is from short-term and interestyielding deposits.

FY23 financials burdened by strategy shift and one-offs

In FY23, the reported EBT loss stood at almost € 10m ((+100% yoy). However, this 
was mainly driven by the company's strategic overall triggered by the departure of 
the CEO and project delays. Impairments from the divestment of the St. Kitts project 
alone came in at € 2.9m, coupled with € 1.7m of energy trading losses from the Los 
Girasoles project.

FY24 to show massive improvements. Management has implemented several mea
sures to significantly reduce operating expenses (i.e. somewhat reduced headcount 
and renegotiated contracts with multiple third-parties). In sum, we expect the oper
ating expenses in FY24e to decrease by roughly 30% vs FY23. With the absence of 
further impairments and trading losses, the consolidated group EBT looks set to no
tably improve by almost € 8m to € -1.9m, in our view.

Utilizing cash flows to continue on growth path

In line with the expansion of MPCES’  IPP portfolio (no additional projects from the 
development backlog), the group’s operating cash flow is estimated to increase 
to $ 4.4m in FY26e from $ -6.3m in FY22. This is driven by projects starting opera
tions, but also by decreasing development expenses and a tighter cost control.

As a result, operating cash flows from MPCES proportionate portfolio are 
seen to grow to $ 7.3m by FY26e.
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Operating cash flows in $ m
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Valuation

We value MPCES based on a SOTP calculation, which derives a fair value of NOK 23 per share
The NPV model is used to value operating portfolio of MPCES, pointing towards s fair value per share of 
NOK 16.6

To value the development pipeline, we rely on a multiple approach assuming a pipeline sales as of today

The NAV per share strongly underpins the current steep undervaluation of MPCES, a potential (partial) divest
ment of an asset could reveal the true value of the assets

SOTP calculation – fair value of NOK 23 per share

Our SOTP calculation is based on a NPV model for the company’s operating portfo
lio and a multiple approach for its development pipeline.

The key assumptions of our NPV model are:

We only include assets that are either already operational or already under con
struction.

While the CHP is being sold following the initial PPA duration, we assume a 30 
year lifetime for the PV parks, which is often covered by a performance warranty 
of solar panel producers. Mind you, modern solar panels should comfortably be 
able to produce electricity for 35 years.

Once the PPAs expire (remaining average PPA duration of 16 years), we expect 
MPCES to either negotiate follow-on PPAs at similar conditions or sell the pro
duced energy into the spot markets. Given the lack of long-term price predictions, 
we assume gradually decreasing prices compared to the group’s current average 
of ($ 83/MWh).

A project debt’s repayment schedule ends years prior to the end of its PPA

The average cost of debt before taxes stands at 7.45%.

The required return on invested capital of 8.9% is based on a risk-free rate of 3%, 
a 7.5% equity risk premium and a beta of 0.8.

Assumptions regarding the valuation of the development pipeline:

The development pipeline is divided into two stages, mature and immature 
projects.

We apply different margins to account for varying realization rates, which were 
derived from channel checks.

As the mature development pipeline (225 MW) comes with a high likelihood of be
ing developed, MPEC should be able to easily sell those projects (if needed) and 
earn a development margin of $ 50k per MW.

For the immature part of the development pipeline (111 MW), we assume a fair 
value of $ 20k per MW.

In sum, MPCES’s 336 MW development pipeline should already explain some 
57% of its current market cap or 6.5 NOK/share, while the NPV of the production 
portfolio (excl. debt) stands at 16.6 NOK/share.
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2024e 2025e 2026e 2027e 2028e 2029e 2030e 2031e-2055e

0.3 2.0 2.9 3.6 3.5 3.5 3.4 73.6

4.0 4.4 4.8 4.8 4.8 4.8 4.8 75.7

20.0 21.2 0.0 0.0 0.0 0.0 0.0 0.0

Acquisitions 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0

0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0

Cash flow -15.7 -14.7 7.7 8.4 8.3 8.3 8.2 149.2

-15.0 -13.2 6.5 6.6 6.2 5.8 5.4 55.6

6.4% 6.4% 6.4% 6.4% 6.4% 6.4% 6.4% 6.4%

Stage MW Gross profit per
MW in USD k

Gross profit in
USD m

Per share in
NOK

in % of current
MCap

Mature 225 50.0 11.3 5.4 48%

Immature 111 20.0 2.2 1.1 9%

SUM 336 13.5 6.5 57%

WACC derived from

Total present value 71 Cost of borrowings before taxes 7.5%

Net debt (net cash) at start of year 23 Tax rate 25.0%

Equity value 48 Cost of borrowings after taxes 5.6%

No. of shares outstanding 22.3 Required return on invested capital 9.0%

Risk premium 7.5%

USD/NOK 10.7 Risk-free rate 3.0%

Discounted cash flow per share (in NOK) 23.0 Beta 0.8

upside/(downside) 104%

Share price 11.3

NPV per share derived from

Present value

WACC

Development pipeline

NPV Production segment (USD m) + Cost
(SG&A and Development)

NOPAT

Depreciation

Capex

Capital increase

Source: NuWays Research

NAV approach confirm our SOTP results

The current share price of MPCES does not adequately reflect the value of its port
folio as pointed out by our SOTP valuation. The undervaluation is further under
pinned when considering the NAV of the assets on the balance sheet.

Assuming the liquidation of all projects, MPCES should be worth 
around 2130  NOK per share, depending on the applied discount to the NAV. 
While we don’t expect the projects themselves to be sold at a discount to their NAV 
(recent transactions across the industry rather ended up with a notable premium), 
we plan a 1-2 year timeframe to fully close down the group’s operations. While a 
30% discount to the NAV would imply $ 9.6m of settlement costs, it still offers sub
stantial upside.
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NAV per share (in NOK)

Implied fair value range

Source: NuWays Research
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Theme
Increasing the shareholder value through IRR improvements

MPCES has implemented several measures to boost the shareholder value directly 
by improving equity IRRs, but also indirectly through accelerating the scale up of the 
group’s portfolio. The key measures include 1) the proper use of leverage, 2) in
sourcing operation and maintenance (O&M) of the parks O&M once a certain portfo
lio size is reached, 3) directly procuring key components (e.g. solar panels) and 4) 
bringing co-investors onboard (on project level).

IRR improvement potential (exemplary)

Source: NuWays Research

Recycling cash by operating under a proper leverage

Using an adequate financing structure, i.e. 75-80% leverage ratio, is an essential 
part to increase a project’s IRR. In the case on an exemplary 100 MW PV park, the 
positive impact of using a 75% leverage ratio compared to an all equity financed 
project is around 350bps.

As of now, the proportionate debt ratio of MPCES’s portfolio stands at around 64%, 
below the industry’s standard of 75-80%. Two projects are so far entirely equity fi
nanced and a third one operates at 56% leverage. This was initially done to speed 
up the development phase due to challenging debt markets. By optimizing financing 
structures across the portfolio, MPCES should not only be able to increase IRRs
but also free up equity that can be re-invested into new assets. This would allow 
the company to faster scale up portfolio growth, diversify operations and hence de-
risk to overall company, opening access to better financing options.

O&M insourcing

Currently, MPCES is using third parties for (O&M) services as the overall portfolio is 
still quite small and scattered across several countries. With a growing portfolio it 
becomes increasingly more sensible to insource those services. The resulting im
proving operating margins  (20-30% saving potential to lead to 3-4pp EBITDA 
margin increase, eNuW)  should allow for an up to 200bps  IRR increase. Mind 
you, O&M is usually the largest single opex item of a park in operation.

As a full set up takes some time and requires scale, we don’t expect this to im
pact the company’s P&L before 2026e (not yet included in our estimates).

Direct procurement

The third lever that should allow for increasing IRRs is the reduction of capex by di
rectly procuring key components needed for the initial set-up of a project and the 
subsequent maintenance of it. This predominantly includes solar panels and battery 
cells (in the case of a hybrid solution). A 7-8% reduction of a project’s capex should 
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boost its IRR by roughly 50bps(eNuW). Like insourcing O&M, the implementation 
would require certain scale, which should easily be reached during the next 1-2 
years.

Co-Investors

As per its recently released strategy update, MPCES plans to regularly bring co-in
vestors onboard of new projects. Once a project is fully developed (ready for con
struction), MPCES plans to sell up to 49% of a project to an outside investor. In re
turn, the co-investor has to pay 75% of the required equity, MPCES would pay the 
remaining 25%. This allows MPCES to (1) monetize its previous development work, 
(2) significantly decrease the amount of own funds needed to build a project and (3) 
boost equity IRRs as shown below.

In the case of the exemplary 10 MW project, MPCES would be able to generate eq
uity IRRs north of 18%, which compares to only 11% without a co-investor.  

Exemplary change of equity IRRs through co-investors

Assumptions:

Technology: PV
Size: 10 MW
PPA duration: 20y
PPA price: $ 55 MW/h
Construction price: $ 11m
Depreciation schedule: 25y + linear
Leverage: 80%
Interest: 8%
Debt repayment: Linear
Tax rate: 25%

100% ownership

Invested equity: $ 2.2m (100% of equity)
FCF during PPA duration: $ 6.75m

-> Equity IRR: 11.2%

51% ownership + 49% co-investor

Invested equity: $ 0.55m (25% of equity)
FCF during PPA duration: $ 3.45m

-> Equity IRR: 18.3%

Source: NuWays Research

The “Golden End”

The lifespan of a project (PV) is generally bound to the duration of the PPA (typically 
20 years in the case of MPCES), as it offers nearly 100% planability. During that pe
riod, the asset’s value will be gradually depreciated and the debt borrowed to stem 
its acquisition/capex will be fully paid back (PPA duration -2 years), which leads to 
steadily increasing EBT.

After 20 years, solar parks are still able to operate for another 10-15 years, while 
being debt free and having   (almost) no residual value on the books. During that 
time, the parks offer particularly high returns. In the case of MPCES, we have re
flected a total lifespan for PV parks of 30 years (modules should operate still at 89% 
efficiency, eNuW). If MPCES would be able to operate its PV parks for another five 
years, their NPVs would on average increase by 20-25%.

Besides continuing to operate solar parks beyond the originally planned 20 years, 
selling the assets and using the proceeds to develop new ones is of cause also a 
valid alternative along the way.
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Illustration of the "Golden End"
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On the hunt for a new CEO // temporary vacancy no issue

At the beginning of Julyof last year, the former CEO of MPCES, Martin Vogt, decid
ed to resign and step down from his position with immediate effect. For the time be
ing, the company’s CFO Stefan Meichsner will take over the responsibilities. We 
would expect the company to announce a successor until the end of Q1.

Most importantly, we regard the departure and temporary vacant CEO as no reason 
for concern, since: (1) the CFO has been involved in all relevant processes and 
should have no issue taking over the responsibilities due to his >12 years of experi
ence in the renewable space, (2) the former CEO also worked at MPCES’ parent 
company MPC Capital, limiting the involvement within MPCES and (3) MPCES is 
able to access additional manpower at the parent company, if necessary.
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Company Background
Description

MPC Energy Solutions is an independent power producer that covers the full life cy
cle of renewable assets, thanks to the implementation of an integrated business 
model. The company serves as the owner, developer and operator of the projects, 
helping to ensure meeting the highest possible standards while maximising the gen
erated returns. The renewable projects are located entirely across Latin America 
and the Caribbean region to capitalize on the soaring demand for renewable energy 
source and the resulting superior risk-return profiles.

Geographical footprint

Source: NuWays Research, company data

Portfolio overview

MPCES’s proportionate production portfolio (operational assets but also the ones 
under construction) already amounts to roughly 99 MW, comprising five PV parks 
(~96 MW) and one CHP (~3 MW) currently spread across five countries in Latin 
America and the Caribbean region.

Plant Country Technology Status MW MPCES Stake Net MW MPCES' equity stake
Neol CHP Puerto Rico Energy Efficiency Operational 3.4 95% 3.2 $ 9.0m
Los Girasoles Colombia PV Operational 12.3 100% 12.3 $ 11.3m
Planeta Rica Colombia PV Operational 26.6 50% 13.3 $ 8.8m
Santa Rosa & Villa Sol El Salvador PV Operational 21.3 100% 21.3 $ 6.2m
Los Santos I Mexico PV Operational 15.8 100% 15.8 $ 4.6m
San Patricio Guatemala PV Construction 65 51% 33.2 $ 2.1m
Ʃ 144.4 99.1 $ 42.0m
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Source: NuWays Research, company data

More importantly, MPCES has built up a 336 MW development backlog  out of 
which 225 MW are considered “mature”. The remaining 111 MW are immature and 
less concrete projects.
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Plant Country Technology COD MW MPCES Stake* Net MW MPCES' equity stake**
San Antonio Guatemala PV tbd 40 100% 40.0 $ 8.8m
Acacia Jamaica PV 2026 65 100% 65.0 $ 14.3m
Santa Teresa Panama PV tbd 90 100% 90.0 $ 19.8m
El Abuelo Panama PV tbd 10 100% 10.0 $ 2.2m
La Perla El Salvador PV tbd 20 100% 20.0 $ 4.4m
Ʃ 225 225.0 $ 49.5m
Pacande Colombia PV tbd 60 100% 60.0
Matarredonda Colombia PV tbd 25 100% 25.0
TAISOL Dominican Republic PV tbd 50 51% 25.5
Ʃ 135 110.5
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Source: NuWays Research, company data *targeted ownership around 51% **at 100% ownership, 80% leverage and construction costs of $ 1.1m/
MW

Management

Stefan H.A. Meichsner – CFO + interim CEO

Stefan H.A. Meichsner has been the CFO of MPC Energy Solutions since May 
2021, bringing over 12 years of experience in finance and renewables to the table. 
He began his career at Siemens Energy and later served as an investment manag
er at Stadtwerke Munich, overseeing subsidiaries including a solar power plant in 
Spain and a wind/solar project developer in Germany. Stefan holds an MBA and a 
graduate degree in Economics, providing a strong foundation for his financial lead
ership at MPC Energy Solutions.

Company history

Jun. 2020 – Founded as a Dutch public limited liability company

Jan. 2021 – MPC Capital launches MPCES as new renewable energy platform // $ 
100m private placement ahead of Euronext Growth Oslo listing (shortly after)

Aug. 2021  – MPCES have commenced construction of Solar Planeta Rica (26.6 
MW)

Feb. 2022 – Acquisition of first PV park, Los Santos I (15.8 MW)

Mar. 2022 – Acquisition of Noel CHP (3.4 MW) completed

Apr. 2022  – First quarter with revenues ($ 0.5m), coming from the portfolio’s  first 
asset, Los Santos I

Feb. 2023 – Start of operations at Santa Rosa and Villa Sol (21.3 MW)

Mar. 2023 – FY 2022 annual report with $ 3.6m sales

Mar. 2023 – Acquisition of J&J Anasco (2.6 MW)

Mar. 2023 – Start of operations at Parque Solar Los Girasole (12.3 MW)

Apr. 2023 – Q1 2023 underpins MPCES operational ramp-up: sales >3x yoy

Jun. 2023 – Groundbreaking of SOLEC power plant (35.7 MW)

Oct. 2023 – Exit of CHP project J&J Anasco (2.6 MW)

Nov. 2023 – Exit of SOLEC power plant (35.7 MW), $ 10.8m recouped

Dec. 2023 – Start of operations at Planeta Rica power plant (26.7 MW)

Feb. 2024 – Groundbreaking of San Patricio power plant (65 MW)
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Shareholder structure

MPC Energy Solutions has 22.25m shares outstanding with the free float amounting 
to roughly 42.3%. Key shareholder of the group are:

MPC Capital Beteiligungsgesellschaft  (20.5%): German-based globally active 
asset and investment manager for real assets focusing on real estate, renew
ables and shipping

Helikon Investments (15.7%): A London-based investment advisory firm focused 
on a variety of alternative investments including private equity, real estate, private 
debt, infrastructure and natural resources

Paladin Asset Management (9.7%): German asset manager focusing on liquid 
asset across Europe

Klaveness Marine Finance (4.8%): Norwegian investment firm focusing on real 
estate, maritime and new energy

Farvatn (3.7%): Norwegian investment firm active across a range of asset class
es, including real estate, shipping, private equity, equities, bonds and venture

AWM Investment (3.0%): A US-based hedge fund with a diversified investment 
strategy

Management currently holds 27k shares or 0.12%, with no option program in place.

Shareholder structure

MPC Capital;
20.5%

Helikon
Investments;

15.7%

Paladin Asset Mmgt.;
9.7%

Klaveness Marine
Finance; 4.8%

Farvatn; 3.7%

AWM Investment; 3.0% Free Float; 42.6%

Source: NuWays Research, company data

Investment risks

As with any investment, there are certain risks associated with investing in MPC En
ergy Solutions. The key investment risks, in our view, are:

Construction risks. As MPCES is active along the value chain, the company de
velops and constructs most of its project itself (own project management with ex
ternal contractors). Supply chain constraints, delayed permits, severe weather, 
etc. could delay the commercial operation day and hence impact the returns.

Inability to enrich the development pipeline with sufficient high-quality 
projects. In order to sustainably grow its production portfolio during the mid- to 
long-term, MPCES needs to continuously source new projects. While Latin Ameri
ca and the Caribbean region should offer plenty of potential projects (see Growth 
section) MPCES also need to be able to turn prospects into a firm pipeline.

Environmental risks: The Caribbean region, one of MPCES’ target locations, is 
often exposed to cyclones and hurricanes, which could heavily affect installed PV 
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•

•

parks. Not only are those parks insured against such events, but structures are 
built increasingly more resilient, which should notably reduce down-times follow
ing cyclones and hurricanes.

Capital market risks: Disruptions on the capital markets could come with notable 
share price movements, which can be unrelated to the operational performance 
of the company. Limited liquidity can also cause additional volatility during event
ful times.

Financing risks: Access  to sufficient capital, equity and debt, (through a variety 
of different options incl. capital recycling at project level, capital increases at 
group level, etc.) is essential to facilitate additional growth.
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Financials
Profit and loss (USD m) 2021 2022 2023 2024e 2025e 2026e
Net sales 0.0 3.6 9.1 9.9 12.6 13.9
Sales growth n.a. n.a. 150.7% 8.9% 27.2% 40.5%
Increase/decrease in finished goods and work-in-process 0.0 0.0 0.0 0.0 0.0 0.0
Total sales 0.0 3.6 9.1 9.9 12.6 13.9
Other operating income 0.0 0.0 0.0 0.0 0.0 0.0
Material expenses 0.0 1.5 4.7 2.6 3.1 3.3
Personnel expenses 0.9 1.6 1.9 1.3 1.3 1.4
Other operating expenses 2.0 3.6 4.2 2.8 2.2 1.7
Total operating expenses 2.9 6.8 10.8 6.7 6.6 6.3
EBITDA -2.9 -3.2 -1.7 3.2 6.0 7.6
Depreciation 0.0 1.0 2.6 2.3 2.7 3.1
EBITA -2.9 -4.1 -4.3 1.0 3.3 4.5
Amortisation of goodwill 0.0 0.0 0.0 0.0 0.0 0.0
Amortisation of intangible assets 0.0 1.0 1.5 1.2 1.2 1.2
Impairment charges 0.0 0.4 2.9 0.0 0.0 0.0
EBIT (inc revaluation net) -2.9 -5.6 -8.7 -0.2 2.2 3.3
Interest income 0.3 0.7 0.9 0.7 0.4 0.5
Interest expenses 0.1 1.8 3.3 2.4 3.5 3.2
Investment income -0.1 -0.2 -1.5 -0.1 -0.0 -0.0
Financial result 0.2 1.1 -3.9 -1.8 -3.1 -2.7
Recurring pretax income from continuing operations -2.7 -4.5 -12.6 -1.9 -0.9 0.6
Extraordinary income/loss 0.0 -0.4 2.8 0.0 0.0 0.0
Earnings before taxes -2.7 -4.9 -9.8 -1.9 -0.9 0.6
Income tax expense 0.0 0.8 -1.3 -0.5 -0.2 0.2
Net income from continuing operations -2.7 -5.6 -8.5 -1.5 -0.7 0.5
Income from discontinued operations (net of tax) 0.0 0.0 0.0 0.0 0.0 0.0
Net income -2.7 -5.6 -8.5 -1.5 -0.7 0.5
Minority interest 0.0 0.0 0.0 0.0 0.4 1.0
Net profit (reported) -2.7 -5.6 -8.5 -1.5 -1.1 -0.5
Average number of shares 22.2 22.2 22.2 22.2 22.2 22.2
EPS reported -0.12 -0.25 -0.38 -0.07 -0.05 -0.02

Profit and loss (common size) 2021 2022 2023 2024e 2025e 2026e
Net sales n.a. 100.0% 100.0% 100.0% 100.0% 100.0%
Sales growth n.a. n.a. 150.7% 8.9% 27.2% 40.5%
Increase/decrease in finished goods and work-in-process n.a. 0.0% 0.0% 0.0% 0.0% 0.0%
Total sales n.a. 100.0% 100.0% 100.0% 100.0% 100.0%
Other operating income n.a. 0.0% 0.0% 0.0% 0.0% 0.0%
Material expenses n.a. 42.3% 51.6% 26.0% 24.3% 23.6%
Personnel expenses n.a. 45.1% 21.4% 12.7% 10.7% 9.8%
Other operating expenses n.a. 99.8% 45.7% 28.8% 17.2% 12.0%
Total operating expenses n.a. 187.2% 118.7% 67.5% 52.1% 45.5%
EBITDA n.a. -87.2% -18.7% 32.5% 47.9% 54.5%
Depreciation n.a. 27.2% 28.5% 22.8% 21.3% 22.4%
EBITA n.a. -114.4% -47.2% 9.7% 26.6% 32.2%
Amortisation of goodwill n.a. 0.0% 0.0% 0.0% 0.0% 0.0%
Amortisation of intangible assets n.a. 27.2% 16.2% 11.6% 9.1% 8.3%
Impairment charges n.a. 12.1% 32.0% 0.0% 0.0% 0.0%
EBIT (inc revaluation net) n.a. -153.8% -95.3% -1.9% 17.4% 23.9%
Interest income n.a. 20.5% 10.3% 7.5% 3.4% 3.7%
Interest expenses n.a. 50.6% 36.6% 24.3% 27.6% 23.0%
Investment income n.a. -5.3% -16.9% -1.0% -0.4% -0.0%
Financial result n.a. 30.2% neg. neg. neg. neg.
Recurring pretax income from continuing operations n.a. -123.6% -138.6% -19.7% -7.2% 4.6%
Extraordinary income/loss n.a. -10.2% 30.2% 0.0% 0.0% 0.0%
Earnings before taxes n.a. -133.8% -108.3% -19.7% -7.2% 4.6%
Tax rate 0.0% -15.8% 13.7% 25.0% 25.0% 25.0%
Net income from continuing operations n.a. -154.9% -93.5% -14.8% -5.4% 3.5%
Income from discontinued operations (net of tax) n.a. 0.0% 0.0% 0.0% 0.0% 0.0%
Net income n.a. -154.9% -93.5% -14.8% -5.4% 3.5%
Minority interest n.a. 0.0% 0.3% 0.2% 3.3% 7.1%
Net profit (reported) n.a. -154.9% -93.8% -15.0% -8.8% -3.6%

Source: Company data, NuWays
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Balance sheet (USD m) 2021 2022 2023 2024e 2025e 2026e
Intangible assets 5.1 19.3 20.0 20.1 20.2 20.3
Property, plant and equipment 0.0 57.2 62.3 78.8 96.0 92.9
Financial assets 23.8 24.7 14.6 14.6 14.6 14.6
FIXED ASSETS 28.9 101.3 96.9 113.4 130.7 127.7
Inventories 0.0 0.0 0.0 0.0 0.0 0.0
Accounts receivable 0.3 2.0 5.6 5.4 6.9 7.6
Other assets and short-term financial assets 0.0 0.0 0.0 0.0 0.0 0.0
Liquid assets 56.9 24.2 20.5 1.9 11.1 8.7
Deferred taxes 0.0 1.4 0.0 0.0 0.0 0.0
Deferred charges and prepaid expenses 0.0 0.1 0.2 0.2 0.2 0.2
CURRENT ASSETS 57.2 27.7 26.2 7.5 18.1 16.5
TOTAL ASSETS 86.1 129.0 123.1 121.0 148.9 144.3

SHAREHOLDERS EQUITY 82.8 75.2 69.3 68.3 67.6 68.1
MINORITY INTEREST 0.0 0.2 0.1 0.1 0.1 0.1
Provisions for pensions and similar obligations 0.0 0.0 0.0 0.0 0.0 0.0
Other provisions and accrued liabilities 0.0 0.1 0.4 0.4 0.4 0.4
Short-term liabilities to banks 0.0 2.5 3.1 5.1 5.1 5.1
Accounts payable 0.5 3.3 3.9 2.7 3.5 3.8
Advance payments received on orders 0.0 0.0 0.0 0.0 0.0 0.0
Other liabilities (incl. from lease and rental contracts) 2.6 1.2 2.1 2.1 2.1 2.1
Deferred taxes 0.0 5.8 3.3 3.3 3.3 3.3
Deferred income 0.2 0.4 0.1 0.1 0.1 0.1
CURRENT LIABILITIES 3.2 4.5 5.9 4.8 5.5 5.9
TOTAL LIABILITIES AND SHAREHOLDERS EQUITY 86.1 129.0 123.1 121.0 148.9 144.3

Balance sheet (common size) 2021 2022 2023 2024e 2025e 2026e
Intangible assets 5.9% 15.0% 16.3% 16.6% 13.6% 14.1%
Property, plant and equipment 0.0% 44.4% 50.6% 65.1% 64.5% 64.4%
Financial assets 27.7% 19.2% 11.8% 12.0% 9.8% 10.1%
FIXED ASSETS 33.6% 78.5% 78.7% 93.8% 87.8% 88.5%
Inventories 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
Accounts receivable 0.3% 1.6% 4.5% 4.5% 4.6% 5.3%
Other assets and short-term financial assets 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
Liquid assets 66.1% 18.7% 16.6% 1.6% 7.4% 6.1%
Deferred taxes 0.0% 1.1% 0.0% 0.0% 0.0% 0.0%
Deferred charges and prepaid expenses 0.0% 0.1% 0.1% 0.1% 0.1% 0.1%
CURRENT ASSETS 66.4% 21.5% 21.3% 6.2% 12.2% 11.5%
TOTAL ASSETS 100.0% 100.0% 100.0% 100.0% 100.0% 100.0%

SHAREHOLDERS EQUITY 96.1% 58.3% 56.3% 56.4% 45.4% 47.2%
MINORITY INTEREST 0.0% 0.1% 0.1% 0.1% 0.1% 0.1%
Provisions for pensions and similar obligations 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
Other provisions and accrued liabilities 0.0% 0.1% 0.4% 0.4% 0.3% 0.3%
Short-term liabilities to banks 0.0% 1.9% 2.5% 4.2% 3.4% 3.5%
Accounts payable 0.6% 2.6% 3.1% 2.2% 2.3% 2.6%
Advance payments received on orders 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
Other liabilities (incl. from lease and rental contracts) 3.0% 0.9% 1.7% 1.7% 1.4% 1.4%
Deferred taxes 0.0% 4.5% 2.7% 2.7% 2.2% 2.3%
Deferred income 0.2% 0.3% 0.1% 0.1% 0.1% 0.1%
CURRENT LIABILITIES 3.7% 3.5% 4.8% 4.0% 3.7% 4.1%
TOTAL LIABILITIES AND SHAREHOLDERS EQUITY 100.0% 100.0% 100.0% 100.0% 100.0% 100.0%

Source: Company data, NuWays
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Cash flow statement (USD m) 2021 2022 2023 2024e 2025e 2026e
Net profit/loss -2.7 -5.6 -8.5 -1.5 -0.7 0.5
Depreciation of fixed assets (incl. leases) 0.0 1.0 2.6 2.3 2.7 3.1
Amortisation of goodwill & intangible assets 0.0 1.0 1.5 1.2 1.2 1.2
Others 84.2 -0.1 0.0 0.0 0.0 0.0
Cash flow from operating activities -3.4 -8.2 -8.0 -2.5 -1.4 0.1

Increase/decrease in inventory 0.0 0.0 0.0 0.0 0.0 0.0
Increase/decrease in accounts receivable -0.2 -1.9 -2.2 0.1 -1.5 -0.7
Increase/decrease in accounts payable -0.2 0.9 3.0 -1.2 0.7 0.4
Increase/decrease in other working capital positions -0.2 -1.7 -0.6 0.0 0.0 0.0

Increase/decrease in working capital -0.7 -2.6 0.1 -1.0 -0.7 -0.4
Cash flow from operating activities -3.4 -6.3 -4.0 0.9 2.4 4.4
CAPEX 10.6 28.8 9.0 20.0 21.2 1.2
Payments for acquisitions 2.5 8.2 -0.1 0.0 0.0 0.0
Financial investments 12.5 1.5 -2.1 0.0 0.0 0.0
Income from asset disposals 0.0 0.0 10.7 0.0 0.0 0.0
Cash flow from investing activities -25.6 -38.4 -0.3 -20.0 -21.2 -1.2
Cash flow before financing -29.0 -44.7 0.1 -19.0 -18.7 n.a.
Increase/decrease in debt position -0.8 12.4 1.0 0.0 27.9 -5.4
Purchase of own shares 0.0 0.0 0.0 0.0 0.0 0.0
Capital measures 2.5 0.0 0.0 0.0 0.0 0.0
Dividends paid 0.0 0.0 0.0 0.0 0.0 0.0
Others 84.2 -0.1 0.0 0.0 0.0 0.0
Effects of exchange rate changes on cash -0.3 0.4 0.0 0.0 0.0 0.0
Cash flow from financing activities 85.9 12.3 1.0 0.0 27.9 -5.4
Increase/decrease in liquid assets 56.5 -31.9 1.0 -19.0 9.1 n.a.
Liquid assets at end of period 56.9 24.2 20.9 1.9 11.1 8.7

Key ratios (USD m) 2021 2022 2023 2024e 2025e 2026e
P&L growth analysis
Sales growth n.a. n.a. 150.7% 8.9% 27.2% 40.5%
EBITDA growth n.a. 263.5% -40.9% -201.9% -454.0% -340.0%
EBIT growth n.a. 540.8% 200.4% -96.6% -125.3% -159.7%
EPS growth n.a. 531.4% 213.0% -73.6% -87.0% -91.1%
Efficiency
Sales per employee 0.0 241.7 586.6 660.3 813.0 897.9
EBITDA per employee -339.5 -210.8 -109.9 214.8 389.2 489.7
No. employees (average) 8 15 16 15 16 16
Balance sheet analysis
Avg. working capital / sales n.a. -21.7% 2.2% 22.3% 24.5% 26.1%
Inventory turnover (sales/inventory) n.a. n.a. n.a. n.a. n.a. n.a.
Accounts receivable turnover 204.4 223.6 200.0 200.0 200.0
Accounts payable turnover n.a. 335.4 155.3 100.0 100.0 100.0
Cash flow analysis
Free cash flow -14.0 -10.6 -12.9 -19.0 -18.7 3.1
Free cash flow/sales n.a. -293.3% -142.4% -192.1% -148.7% 22.5%
FCF / net profit 513.2% 189.3% 152.3% 1302.2% 2736.1% 650.0%
Capex / sales n.a. n.a. n.a. n.a. n.a. n.a.
Solvency
Net debt -56.9 18.7 23.4 41.9 60.7 57.6
Net Debt/EBITDA 0.0 -5.9 -13.7 13.0 10.1 7.6
Dividend payout ratio 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
Interest paid / avg. debt n.a. 4.3% 7.6% 5.5% 6.0% 5.9%
Returns
ROCE -7.0% -5.5% -7.5% -0.2% 1.7% 2.6%
ROE -3.3% -7.5% -12.3% -2.2% -1.6% -0.7%
Adjusted FCF yield 5.0% -33.7% -13.7% 0.5% 2.9% 3.3%
Dividend yield 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%
DPS 0.0 0.0 0.0 0.0 0.0 0.0
EPS reported -0.12 -0.25 -0.38 -0.07 -0.05 -0.02
Average number of shares 22.2 22.2 22.2 22.2 22.2 22.2
Valuation ratios
P/BV 4.2 0.3 0.3 0.3 0.3 0.3
EV/sales n.a. 11.6 5.2 6.6 6.7 5.8
EV/EBITDA 11.6 -13.4 -27.5 20.3 14.0 10.7
EV/EBIT 11.6 -7.6 -5.4 -345.4 38.4 24.4

Source: Company data, NuWays
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Disclosures
Disclosures regarding research publications of NuWays AG pursuant to section 85 of the German Securities Trading Act 
(WpHG)

Indication of conflict of interest

It is essential that any research recommendation is fairly presented and discloses interests of indicates relevant conflicts of interest. Pursuant to sec
tion 85 of the German Securities Trading Act (WpHG) a research report has to point out possible conflicts of interest in connection with the analysed 
company. A conflict of interest is presumed to exist in particular if NuWays AG

(1) or any other person belonging to the same group with it was part of a consortium within the past twelve months that issued the financial instru
ments of the analysed company by way of a public offer.

(2) or any other person belonging to the same group with it has entered into an agreement on the production of the research report with the 
analysed company.

(3) or any other person belonging to the same group with it has been party to an agreement on the provision of investment banking services with 
the analysed company or have received services or a promise of services under the term of such an agreement within the past twelve month.

(4) The analysed company holds 5% or more of the share capital of NuWays AG.
(5) holds (a) a net short position or (b) a net long position of 0.5% of the outstanding share capital of the analysed company.
(6) or any other person belonging to the same group with it is a market maker or liquidity provider in the financial instruments of the issuer.
(7) or the analyst has any other significant financial interests relating to the analysed company such as, for example, exercising mandates in the 

interest of the analysed company.
(8) The research report has been made available to the analysed company prior to its publication. Thereafter, only factual changes have been 

made to the report.

Conflicts of interest that existed at the time when this research report was published:

Company Disclosures
MPC Energy Solutions N.V. 2,8

Historical target price and rating changes for MPC Energy Solutions N.V.

Company Date Analyst Rating Target Price Close
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1. General Information/Liabilities

This research report has been produced for the information purposes of institu
tional investors only, and is not in any way a personal recommendation, offer or 
solicitation to buy or sell the financial instruments mentioned herein. The docu
ment is confidential and is made available by NuWays AG exclusively to select
ed recipients in the European Union (EU) or, in individual cases, also in other 
countries. It is not allowed to pass the research report on to persons other than 
the intended recipient without the permission of NuWays AG. Reproduction of 
this document, in whole or in part, is not permitted without prior permission 
NuWays AG. All rights reserved.

Under no circumstances shall NuWays AG, any of its employees involved in the 
preparation, have any liability for possible errors or incompleteness of the infor
mation included in this research report – neither in relation to indirect or direct 
nor consequential damages. Liability for damages arising either directly or as a 
consequence of the use of information, opinions and estimates is also exclud
ed.  Past performance of a financial instrument is not necessarily indicative of 
future performance.

2. Responsibilities

This research report was prepared by the research analyst named on the front 
page (the ʺProducerʺ). The Producer is solely responsible for the views and es
timates expressed in this report. The report has been prepared independently.  
The content of the research report was not influenced by the issuer of the 
analysed financial instrument at any time. It may be possible that parts of the re
search report were handed out to the issuer for information purposes prior to 
the publication without any major amendments being made thereafter.

3. Organisational Requirements

NuWays AG took internal organisational and regulative precautions to avoid or 
accordingly disclose possible conflicts of interest in connection with the prepara
tion and distribution of the research report. All members of NuWays AG involved 
in the preparation of the research report are subject to internal compliance regu
lations. No part of the Producer’s compensation is directly or indirectly related to 
the preparation of this financial analysis. In case a research analyst or a closely 
related person is confronted with a conflict of interest, the research analyst is re
stricted from covering this company.

4. Information Concerning the Methods of Valuation/Update

The determination of the fair value per share, i.e. the price target, and the resul
tant rating is done on the basis of the adjusted free cash flow (adj. FCF) method 
and on the basis of the discounted cash flow – DCF model. Furthermore, a peer 
group comparison is made.

The adj. FCF method is based on the assumption that investors purchase as
sets only at a price (enterprise value) at which the operating cash flow return af
ter taxes on this investment exceeds their opportunity costs in the form of a hur
dle rate of 7.5%. The operating cash flow is calculated as EBITDA less mainte
nance capex and taxes.

Within the framework of the DCF approach, the future free cash flows are calcu
lated initially on the basis of a fictitious capital structure of 100% equity, i.e. in
terest and repayments on debt capital are not factored in initially. The adjust

ment towards the actual capital structure is done by discounting the calculated 
free cash flows with the weighted average cost of capital (WACC), which takes 
into account both the cost of equity capital and the cost of debt. After discount
ing, the calculated total enterprise value is reduced by the interest-bearing debt 
capital in order to arrive at the equity value.

NuWays AG uses the following three-step rating system for the analysed com
panies:

Buy: Sustainable upside potential of more than 20% within 12 months

Sell: Sustainable downside potential of more than 20% within 12 months.

Hold: Upside/downside potential is limited. No immediate catalyst visible.

The decision on the choice of the financial instruments analysed in this docu
ment was solely made by NuWays AG.  The opinions and estimates in this re
search report are subject to change without notice. It is within the discretion of 
NuWays AG whether and when it publishes an update to this research report, 
but in general updates are created on a regular basis, after 6 months at the lat
est. A sensitivity analysis is included and published in company’s initial studies.

5. Major Sources of Information

Part of the information required for this research report was made available by 
the issuer of the financial instrument. Furthermore, this report is based on pub
licly available sources (such as, for example, Bloomberg, Reuters, VWD-Trader 
and the relevant daily press) believed to be reliable. NuWays AG has checked 
the information for plausibility but not for accuracy or completeness.

6. Competent Supervisory Authority

NuWays AG is an affiliated company of Hauck Aufhäuser Lampe Privatbank AG 
which is under supervision of the BaFin – German Federal Financial Superviso
ry Authority (Bundesanstalt für Finanzdienstleistungsaufsicht), Graurheindorfer 
Straße 108, 53117 Bonn and Marie-Curie-Straße 24 – 28, 60439 Frankfurt a.M. 

7. Specific Comments for Recipients Outside of Germany

This research report is subject to the law of the Federal Republic of Germany 
and the European Union (EU). The distribution of this information to other states 
in particular to the USA, Canada, Australia and Japan may be restricted or pro
hibited by the laws applicable within this state. If this communication is distrib
uted in the United Kingdom it is solely directed at (i) investment professionals as 
defined in Article 19(5) of the Financial Services and Markets Act 2000 (Finan
cial Promotion) Order 2005 (the “FPO”) or (ii) high net-worth entities as defined 
in article 49 of the FPO. This document should not be distributed or forwarded, 
either directly or indirectly, to any other individuals.

8. Miscellaneous

According to Article 4(1) No. i of the delegated regulation 2016/958 supplement
ing regulation 596/2014 of the European Parliament, further information regard
ing investment recommendations of the last 12 months are published under: 
www.nuways-ag.com

Date of publication creation: 04/04/2024 07:46 AM

Date of publication dissemination: 04/04/2024 07:46 AM
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