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Vita 34 AG

Investment Thesis

Vita 34 is the largest private bank for the storage of umbilical cord blood (UCB) in
the German-speaking countries, with currently >100,000 UCB storages and existing
space for up to 350,000 stem cell preparations. In its core business, cryo-
preservation of UCB and tissue, Vita 34 covers the entire value chain from
collection, logistics, to preparation and the long-term storage of UCB and tissue.

The targeted groups are expecting parents who wish to have vital stem cells,
preserved for their children, as a provision, immediately after birth. Vita 34 serves a
network of some 10,000 OB/GYNs (obstetrics and gynaecology), and has entered
into agreements for the collection of UCB with some 95% of the ~800 birthing
clinics in Germany.

Vita 34 primarily offers the storage of autologous stem cells (patients’ own stem
cells). The use of autologous stem cells in many cases is still experimentally
explored, however has a large potential in autoimmune diseases, metabolic
disorders, brain damage, but especially for regenerative methods to restore the
individual tissue and organ replacement.

The growth strategy of Vita 34 comprises the following components:
1) gaining share in existing markets as autologous and allogenic UCB bank,
2) concluding cooperation agreements in further international markets and
3) expansion of the product portfolio: new product “VitaPlusCord” (storage of
umbilical cord tissue). Vita 34 is the only private stem cell bank in
Germany that can store not only umbilical cord blood but also tissue.

In Germany, the market share of Vita 34 is 74% and 67% in terms of cumulated
storages and annual sales, respectively. In Europe, Vita 34 is one of the three
largest private cord blood banks with a market share of 16%. Larger market shares
recorded are Cryo-Save 31% and Eurocord Slovakia with 19%.

With a high storage ratio of 3.4%, Spain is a very important market for the company
(~25% of stem cell storage revenues). However, the business in this country has
been considerably affected by the high unemployment and intensified competition.
The market environment in Spain remains challenging and the company still is
struggling with the profitability improvement in Spanish subsidiary (EBIT remained
negative over the last years).

The number of UCB storages in 2013 totalled 7,167 (PY: 7,417; YoY -3.4%).
However, compensated by the Biotechnology business segment, revenues have
stabilized on prior year level of EUR 13.6m. EBITDA significantly improved to EUR
2.7m (PY: EUR 0.4m), beating its own guidance.

For FY 2014E, we do not anticipate a considerable organic growth, as the
development in the core markets Germany and Spain will remain challenging. Vita
34 intends to take advantage of the consolidation trend in Germany and Spain, to
continuously reinforce the already dominant position in the German-speaking
market, and to acquire additional market share in FY 2014. EBITDA is expected to
increase to ~EUR 3.3m in the ongoing FY 2014.

Vita 34 expects an increasing demand for the cryopreservation and reliable storage
of cells and tissues in the medium term, thanks to the progressing development
of personalized medicine. In the medium term, the company plans to increase the
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Largest German cord
blood bank

Distinctive network

Fields of application
for UCB stem cells

Growth strategies

Market leader in the
German speaking area

Spanish market with
the highest storage
ratio

2013: EBITDA
significantly improved
to EUR ~2.7m

Short-term: No
significant organic
growth is expected

Medium-term:
Revenues growth 10%;
EBITDA-margin >20%
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number of new storages on average by 10% per annum. The EBITDA margin in the
medium term should be stabilized >20% per annum.

For the long-term, we see two main growth drivers:
1) Advances of R&D with UCB stem cell therapies and
2) Increasing therapeutic applications with autologous stem cells (particularly
in the area of regenerative medicine).
Both of these factors should contribute to the awareness regarding the benefits of
UCB stem cells and facilitate the increase of storage ratios. These long-term
perspectives of UCB banking would also justify the potential acquisitions.

Our DCF model yields a fair value of EUR 7.88/share. We set our price target at
EUR 7.10/share, which corresponds to an upside of ~38% to the last closing share
price of Vita 34. We initiate coverage of Vita 34 with a BUY recommendation.

@ Close Brothers

Long-term growth
drivers:

1) R&D advances in
stem cells

2) Potentially growing
uses of UCB

PT EUR 7.10; BUY
recommendation
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SWOT analysis

Strengths

" With ~100.000 storages and an existing capacity for up to 350,000 stem cell
preparations, Vita 43 is the market leader in Germany and one of the largest
player in Europe

" The only private bank with approvals for the dispensing for autologous and
allogeneic use

® Stable recurring cash flows backed by fees structure

" Vita 34 covers the complete value chain: From the sampling logistics regarding
the processing and long-term storage of UCB and tissue, to the proper delivery
of stem cell transplantations

" High use rate of storages: According to Cord Blood Europe, a European
association for private cord blood banks, 26 from 61 reported therapeutic stem
cell applications were carried out with Vita 34’s stored preparations (as of March
2014)

" Broad international footprint

" FY 2013 figures indicated that the cost structure has been effectively optimized,
which is reflected in considerably improved EBITDA

Weaknesses
® Stagnated revenues

® Business in Spain is considerably affected by the high unemployment, and
competition. The market environment remains challenging and Vita 34 still is
struggling with the profitability improvement in the Spanish subsidiary

® Lack of organic growth drivers in the near- term perspective
® The cord blood/tissue can only be collected immediately after birth

" The available capacities in Germany can only be used for storages within
Europe

" Significant marketing efforts and costs are required to increase the awareness
of expectant parents about UCB stem cells benefits

www.cbseydlerresearch.ag Close Brothers
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Opportunities

" While the therapies with UCB stem cells is a relatively new development, they
have numerous advantages compared to stem cells from other sources

" A high number of clinical trials conducted with UCB stem cells, provides a
significant perspectives in the mid- to long-term

" The advantageous properties of mesenchymal stem cells from umbilical cord
tissue offers further potential in stem cell therapies

® Further international expansion should contribute to the revenue growth

" The use of autologous stem cells represent a particularly large potential in
regenerative medicine

® Strong market position in Germany and Europe allows Vita 34 to participate in
the market consolidation

Threats

® The risk that most of the long-term potential associated with the R&D progress
in various stem cells application may not be realized

" Potentially more effective new treatment approaches might be developed in
those indications, where UCB stem cells therapies are currently well established

" The birth rates (market potential for UCB storages) significantly depend on
overall macroeconomic situation, particularly an unemployment rate

" The therapeutic use of autologous stem cells is still of experimental character in
most cases

® Pricing pressure among private UCB banks

www.cbseydlerresearch.ag Close Brothers
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Valuation

Valuation summary

Our DCF model yields a fair value of EUR 7.88/share. Even assuming a low
organic growth in the medium to long term, with the projected EBITDA margin of
~24%, the fair value of the company at EUR 7.88/share offers a high upside, in our
view. Furthermore, a small portion of the storage fees paid in advance (majority of
all storages) is accounted as deferred income. This is not reflected in the
company’s margins but positively contributes to company’s FCF and hence its fair
value. We set our price target at EUR 7.10/share and initiate the coverage with a
BUY recommendation.

@ Close Brothers

Fair value EUR
7.88/share

PT EUR 7.10/share
BUY Recommendation

Discounted cash flow model

PHASE 1 PHASE 2 PHASE 3
EURmM 2014E 2015E 2016E 2017E 2018E 2019E 2020E  2021E 2022E 2023E @
Sales 13.9 14.2 14.6 15.1 15.6 16.0 16.4 16.9 17.2 17.5
Sales grow th 2.5% 2.4% 2.7% 3.3% 3.4% 2.6% 2.6% 2.6% 2.0% 2.0%
EBIT 21 2.2 2.3 24 24 25 2.6 2.6 2.7 2.7
EBIT margin 154%  156%  157%  15.6% 15.6% 15.6% 15.6%  156%  15.6% 15.6%
Income tax on EBIT -0.7 -0.7 -0.7 -0.8 -0.8 -0.8 -0.8 -0.8 -0.9 -0.9
Depreciation and amortisation 1.2 1.2 1.2 1.2 1.3 1.3 1.3 14 14 14
Change in net working capital 0.1 0.2 0.1 0.1 0.1 0.1 0.1 0.1 0.1 0.1
Net capital expenditure -1.1 -1.2 -1.2 -1.2 -1.3 -1.3 -1.3 -1.4 -1.4 -1.4
Free cash flow 1.7 1.7 1.7 1.7 1.8 1.8 1.9 1.9 2.0 2.0
Present values 1.6 1.5 1.3 1.2 1.1 1.1 1.0 0.9 0.9 0.8 10.6
Present value Phase 1 4.4 Risk free rate 3.5% Target equity ratio 70.0%
Present value Phase 2 7.0 Equity risk premium 6.0% Beta (fundamental) 1.40
Present value Phase 3 10.6 Debt risk premium 2.5% WACC 9.55%
Total present value 22.0 Taxshield 32% Terminal growth 2.0%]
+Excess cash 3.4 Sensitivity analysis
- Financial debt, pension liabilities Terminal growth (Phase 3)
and silent investors -1.3 1.0% 15% 2.0% 2.5% 3.0%
- Minority interest -0.2 8.6% 8.37 8.66 8.99 9.38 9.84
9.1% 7.88 8.12 8.40 8.72 9.09
Fair value of equity 23.8 WACC 9.6% 7.44 7.65 7.88 8.14 8.45
Number of shares (m) 3.0 10.1% 7.05 7.23 7.43 7.65 7.90
Fair value per share (EUR) 7.88 10.6% 6.71 6.86 7.02 7.21 7.43

Discounted Cash Flow (DCF)

Our Discounted Cash Flow (DCF) model is based on the following assumptions:

Weighted average cost of capital (WACC): We set the risk-free rate at 3.5% and
assumed an equity risk premium of 6.0% and a debt risk premium of 2.5%. We set
the beta factor at 1.40, and assumed a long-term target equity ratio at market
values of 70%. These premises lead to a WACC of 9.55%.

Phase 1 (2014E-16E): We estimated the free cash flows (FCF) of phase 1
according to our detailed financial forecasts for this period described in the
financials section of this document.

Phase 2 (2017E-23E): For Phase 2, which comprises 2017-23E period we
assumed that the top line will be growing, however with gradually declining rate of

www.cbseydlerresearch.ag
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growth, while EBIT margin will increase up to ~15.6% in the long term..

Terminal value: For the calculation of the terminal value, we applied a long-term Phase 3: 2% growth for
FCF growth rate of 2.0%, which should be a rather conservative assumption. terminal value

Based on these assumptions, we calculated a fair value of the operating business

of EUR 22.0m.

We added the cash position and deducted the financial debt from the derived “Fair
Enterprise Value”. Thus, our fair value based on DCF is EUR 23.8m or EUR
7.88/share.
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Company profile

Short profile

Founded in 1997 as the first private UCB bank in Europe, Vita 34 has developed
into the largest UCB bank in the German-speaking countries, with currently
>100,000 UCB storages, and existing space for up to 350,000 stem cell
preparations. With 102 employees, the company operates in two business
segments: The Storage of Stem Cells and Biotechnology. The core business of Vita
34 is the cryo-preservation of UCB and tissue. In Biotechnology, Vita 34 is active in
consulting on environmental projects, as well as in pharmaceutical and
biotechnological development.

@ Close quthers

Largest private UCB
bank in German-
speaking countries

Company structure

DiTA 34

DIE STAMMZELLBANK

100%

VITA 34
Gesellschaft fur

100%
Novel Pharma, S.L.

100%

VITA 34 Slovakia,

(Spaln) S.T.0.

Zelltransplantate mbH
(Austria)

88%

Secuvita, S.L.
(Spain)

75.24%

stellacure GmbH
(Germany)

Outside Germany, Vita 34 operates through its wholly-owned subsidiaries, Vita 34
Gesellschaft fur Zelltransplantate mbH (Austria), VITA 34 Slovakia s.r.o., and its
Spanish majority owned subsidiary Secuvita S.L.

Shareholder structure

» Management, 18.7%
= HSCI OJSC, 17.2%
55.5% = LBBW, 8.6%

Free-float, 55.5%

www.cbseydlerresearch.ag
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55.5% of shares are
free float
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Company history

Important milestones

—
1997 = Foundation of Vita 34 GmbH
|=———
2006 = Approval for allogeneic umbilical cord blood compounds.
— = Partnership with Secuvita S.L.
2007 = IPO of Vita 34 AG
2009 = Partnerships with Izvorna Celica and Sorgente ‘
2010 = Acquisition of Secuvita S.L. ‘
‘ 2012 W— = Acquisition of BioPlanta GmbH l
2013 = Approval for storage and dispensing of umbilical cord tissue
~— = Acquisition of 75.2% stellacure GmbH

Management board

Dr André Gerth (CEO)

Dr André Gerth has been CEO for Vita 34 since June 2012. Furthermore, he Dr André Gerth
founded BioPlanta GmbH and acted as the company’s manager since 1992. He

wrote his dissertation on biotechnological plant breeding at the Institute for Tropical

Agriculture at the University of Leipzig.

Jorg Ulbrich (CFO)

Jorg Ulbrich achieved a diploma in industrial engineering and began his career at Jorg Ulbrich
Vita34 in 1997. In particular, he worked a long time as a commercial manager in

procurement. Since November 2009, he is holding the position of the CFO.
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Business model

Vita 34 operates in two business segments 1) UCB storage and 2) Biotechnology. Vita 34 covers the
In its core business, Stem Cell Storage, Vita 34 covers the entire value chain from entire value chain
collection, logistics, to preparation and the long-term storage of UCB and tissue, to
the proper dispensing of stem cell transplants. A professional mobile team prepares
the UCB stem cells for the transplantation, and with this enables the treatment in

any hospital.

As a stem cell bank, Vita 34 has the high-security cryo-tank storage facility and the Stem cell bank:
associated storage and monitoring technology. The preparations are frozen at - Storage capacity
196°C in the gaseous phase of liquid nitrogen and can then be stored in these 350,000 preparations

tanks for decades, and used if needed in the context of medical treatment.

Value added chain

Collection Production & monitoring Application

> Established network > Patented proprietary > Preparation of stem > Approval for the
to reach relevant collecting system ,Vita cells for the storage in dispensing of cord
clients and multipliers 34 Bag" Vita 34 own laboratory blood for the usage in

> Campaign ,Danke > Proprietary collecting > Permanent storage in a therapeutic treatment

Mama*“ package cryogenic tank > Stem cells mobile team
supports clinics

The safe way to the stem cell depot

The available 350,000 preparations provide storage capacity for the next 7-10
years. The preparations from European countries are stored in Germany. Currently,
with >100,000 stem cell preparations, Vita 34 is the undisputed market leader in the
German speaking countries. With the acquisition of existing storages of stellacure,
the total number of stem cell preparations stored at Vita 34 increased to > 102,000
as of 31 December 2013.

Cumulated cord blood storages

100,000
86,000 93000

78,000
67.000
57000
46,000
24,000 29,000 Y
17,000 <
200 500 2,000 7_’000 12.’000 . I I I

T T T T T T

1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013

The targeted groups are expecting parents who wish to have vital stem cells, Large clinic network
preserved for their children, as a provision, immediately after birth. Vita 34 serves a

network of some 10,000 OB/GYNSs (obstetrics and gynecology), and has entered

into agreements for the collection of UCB with some 95% of the roughly 800

birthing clinics in Germany.

Upon the contract expiration (after 25 years), the contract is likely to be further
extended for the next 25 years. Among the three payment plan alternatives the 25
years contract is the most popular among future parents. The reason is that upon
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reaching the age of 25 a new contract can be signed between Vita 34 and an adult
customer (not the parents) for further storage.

Biotechnology segment

With the takeover and merger of BioPlanta GmbH in mid-2012, Vita 34 AG has
expanded in Biotechnology area. In the Biotechnology business segment, on the
one hand, work is to be continued in developing biological processes for cell and
tissue cultures, as well as their use for optimizing and multiplying cells and plants.
On the other hand, the company provides analysis, consulting and project services
for environmental clean-up and environmental design projects. The synergetic
effects between the business segments help increase the profitability of the
company. The diversification of the business model has a stabilizing effect on the
revenue trend.

UCB stem cells

There are three possible sources of stem cells to use for transplants: 1) Bone
marrow (BM); 2) Peripheral blood stem cell (PB) and 3) Umbilical cord blood (UCB).
Today BM and PB stem cell transplants are commonly used much more, while the
application of UCB stem cells is a relatively recent development.

Three possible sources
used for stem cells
transplantation

Brief overview of stem cells sources

Umbilical cord blood (UCB) Bone Marrow (BM) Peripheral blood (PB)

Description

A large number of stemcells are
normally found in the blood of

new born babies, w hich is left behind
in the placenta and umbilical cord

BM has a rich supply of stem
cells. Enough marrow must

be removed to collect a large
number of healthy stemcells

The same blood-forming cells that are
found in bone marrow are also found in
the circulating (peripheral) blood

After the umbilical cord is cut the
cord is cleaned. UCB is put into a
sterile container, mixed with a

BMis harvested under
general anesthesia. A large
needle is put through the

Apheresis. For a few days before
donation, a donor is given injections of
grow th factors, w hich causes stemcells

Collection |preservative, and frozen. This skin and into the back of the |to grow faster and move fromthe BM into

method process does not pose any health hip bone to pull out liquid the bloodstream. On the donation day the
risk to the donor (infant). CB marrow . This is repeated blood is removed through a catheter and
transplants use blood that w ould several times until enough passed through a machine that separates
otherw ise be throw n aw ay marrow is harvested stem cells from the rest of the blood

Collection takes several hours. May be

Donor . . . . repeated for a few days to get enough
Not relevant issue for UCB donation | Longer than in PB donation

recovery stem cells. Most donors report a full

recovery within 7-10 days

UCB is rich in haematopoietic stem cells (HPCs), multi-potent stem cells with the
capacity to differentiate between the three classes of blood cells (erythroid, myeloid
and lymphoid). However, HPCs from UCB have advantages over the ones from BM
or PB (see table below). The most notable disadvantages of UCB stem cells are
that they can be collected only once and in certain cases the amount of stored UCB
might be not sufficient for adult recipient.

www.cbseydlerresearch.ag

Advantages and
disadvantages of UCB
stem cells

Close Brothers



Vita 34 AG
@ Close Brothers

Strategy

The company growth strategy comprises the following components 1) gaining Three focal points of
share in existing markets as autologous and allogenic UCB bank; 2) concluding the strategy
cooperation agreements in further international markets; 3) expansion of product

portfolio: new product VitaPlusCord (storage of umbilical cord tissue).

Strategy

Product portfolio

Market penetration

Vita 34 will leverage the more intensified use of its strengths in quality and safety,
coupled with the experience and innovation to drive the expansion of strategic
market positions. Vita 34 restructured its marketing and sales activities, having
improved the strategic orientation towards target groups.

Product portfolio expansion (“VitaPlusCord”)

In 2012, Vita 34 developed the first GMP (Good Manufacturing Practice) to store “VitaPlusCord” allows
the entire umbilical cord. The company has the permit for the processing, cryo- the storage of UCB and
preservation storage and collection of umbilical cord tissue. With the granted cord tissue

permits, Vita 34 is the only private stem cell bank in Germany that can store not
only UCB, but also umbilical cord tissue, thus expanding the company’s product
range with “VitaPlusCord” (“VitaPlusNabelschnur”).

The stem cells from the umbilical cord tissue are intended for both autologous and Autologous and
allogenic use. The sales of “VitaPlusCord” started in October 2013. Worth allogenic use of cord
mentioning that “VitaPlusCord” is a complementary product to “VitaPlus”. tissue

The distinctive property of cord tissue is the large amount of mesenchymal stem Distinctive property of
cells (MSC), which are primarily responsible for the development of bone, cartilage, cord tissue is the large
muscles and tendons. MSC is an important medical base material for creating the amount of

corresponding tissue in the laboratory following a disease or an accident. MSCs mesenchymal stem
also have immune-modulatory characteristics, which can be used when treating a cells

disruptive immune reaction, (e.g. graft-versus-host disease (GvHD)). These
features of MSCs offer great potential for regenerative medicine, and justify the
storage of umbilical cord tissue.

We believe that the introduction of the cord tissue should boost revenue and Partners prepare the
facilitate economies of scale through more efficient utilisation of established introduction of
capacities, extensive hospital network and sales force. Vita 34 is currently in the umbilical cord tissue
process of entering the agreements with all of its >800 partner clinics for the cord storage

tissue collection. We expect this process to be accomplished by the end of 2014.

In Switzerland and Austria all necessary permission are already granted. Vita 34
partners in Slovenia, Romania, Bulgaria, Macedonia and Croatia are preparing for
introduction of umbilical cord tissue storage.
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Regional presence

Outside of Germany, Vita 34 is also active via its subsidiaries and cooperative
partners in 13 European countries, including Spain, ltaly, Austria, Switzerland,
Serbia, Slovenia and Slovakia.

@ Close Brothers

International presence

Regional presence of Vita 34 through subsidiaries and cooperation

Subsidiary Region Partner Region
Secuvita Spain Bio Save Montenegro
Vita 34 Slovakia Slovakia Serbia
Vita 34 Austria Austria Bosnia-Herzegowina
Stellacure Germany Macedonia
Italy Romania
Spain Croatia
CORDONVIDA Chile
Sorgente Italy
lzvorna celica Slovenia
biogenini Bulgaria

German speaking countries (DACH)

Vita 34 is the leading stem cell bank in the DACH countries. The assurance of the
highest safety and quality standards is the prerequisite for company’s dominant
market share amongst private UCB stem cell banks in Germany.

At the moment Vita 34’'s market share in Germany is 74% and 67% in terms of
cumulated storages and annual sales, respectively. The storage ratio in Germany
at 1.2% is rather low (8,000 private storages at 662,700 births/per year). The
business in other DACH regions Austria and Switzerland is currently insignificant.
However, in the short-term, the company plans to double its revenues in these
countries.

Expanding footprint in Germany: Acquisition of stellacure

In December 2013, Vita 34 took over the majority stake (75.24%) in the UCB bank
stellacure GmbH. The sales price was not disclosed. We expect this acquisition to
increase Vita 34 market share in Germany by 1-2%.

stellacure was founded in Hamburg and Frankfurt in 2006 in cooperation with the
Blood Transfusion Service Baden-Wurttemberg-Hessen of the German Red Cross
(DRK). The operating activities of the Stellacure include the extraction and
processing of UCB, which is stored at stellacure's facility located in the building of
the DRK in Frankfurt on the Main. In addition to storages from Germany (89
storages), Stellacure furthermore works on the Italian (28) and Spanish (223)
markets. Being the fourth eldest provider of umbilical cord blood storage services in
Germany, Stellacure produced a turnover of about EUR 0.4m in FY 2012.

Spain

In Spain, Vita 34 operates through its subsidiary Secuvita, S. L. However, the
business in this country has been considerably affected by the high unemployment,
which reduced the births in the last years. Furthermore, the intensified competition
in Spain put an extra pressure on Vita 34’s profitability. Currently the market
environment remains challenging and the company still is struggling with the
profitability improvement in the Spanish subsidiary (EBIT remained negative over
the last years). Secuvita has a broad clinics network in Spain with 177 contracts,
and generates ~25% of stem cell storage revenues.

Strong German market
position with ...

... potential increase in
the storage ratio

Takeover of stellacure
GmbH

Spanish subsidiary
Secuvita
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Partnerships

Within the context of the cooperation, the partner companies are independently
responsible for the marketing and sales activities for the storage of UCB; they offer
UCB preparations and act as an umbilical cord blood bank, which store the
preparations at Vita34.

Sorgente S.r.l.: Vita 34 has an agreement with the Italian partner Sorgente S.r.l.,
which is headquartered in Milan. The partner is responsible for the entire marketing
and sales of individual UCB storages in Italy on behalf of VITA 34.

Bio Save d.o.o0.: Vita 34 entered the cooperation agreement with Serbian Bio Save
in 2012, to store UCB for customers from Serbia, Montenegro, Macedonia and
Bosnia-Herzegovina. In 2013, Bio Save announced its expanding activities to
Romania and Croatia. Serbia is an interesting market, due to the simple
competitive situation and higher the storage rate (3-4% of the 66,000 births
annually) compared to other European countries. First UCB storages from Serbia
have already taken place since June 2012.

OQutside Europe
Vita 34 plans to expand the foreign activities incrementally in the next few years.
Activities outside Europe have also been expanded with cooperative agreements
for establishing UCB banks in:

=  CryolifeCells in Mexico,

= CordénVida in Chile and

= the National Hospital of Obstetrics and Gynaecology in Vietnam.

Vita 34 is supporting the local partners with expertise, support and training. In
addition, a joint office has been opened in China with other companies in the field
of Biotechnology.

@ Close Brothers

Partners adopt
marketing and sales
activities of Vita34

Sorgente S.r.l.: Partner
in Italy

Bio Save: Partnership
in the attractive
Eastern European
market

Expansion to Mexico
Chile, as well as
Vietnam planned

Additional opening of
Chinese joint office
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Autologous stem cells

Significant potential in regenerative medicine

Stem cells have the capacity for self-renewal and capability to differentiate into Features of autologous
various cell types or tissues. These features open a great potential for stem cell stem cells

application in the area of regenerative medicine and tissue engineering. By means

of tissue engineering, one of the major components of regenerative medicine,

tissue can be grown in the laboratory and re-implanted in the patient.

Numerous researches demonstrated that the autologous stem cells are the most Preference of
preferred ones to use in tissue engineering. The use of autologous cells avoids autologous stem cells
rejection, and, thus, could replace the need for immunosuppressive drugs in future at tissue engineering

transplant therapies. Furthermore, regenerative medicine provides a better
alternative in terms of transplant availability, as the lack of matching donors
remains a difficult issue.

At the moment, several clinical studies are under way for the application of Clinical studies for the
autologous stem cells in autoimmune diseases, metabolic disorders, brain damage, fields of application
but especially for regenerative methods to restore the individual tissue and organ

replacement.

Selected applications of autologous stem cell therapies in clinical trials

Stem cells Stem cells
Indication used Indication used
Autoimmune Neurologic
Amyotrophic Lateral Sclerosis (ALS) MSC Cerebral Palsy uCB
Crohn's Disease ucB Hypoxic Ischemic Encephalopathy (HIE) uCB
Diabetes Type 1 ucB Traumatic Brain Injury uCB
Lupus ucB Autism uCB
Multiple Sclerosis MSC Hearing Loss UCB
Scleroderma ucB
Cardiovascular Gene Therapy for Inherited Disorders
Support of Misc. Open Cardiac Surgery ucB Adrenoleukodystrophy ucB
Hypoplastic Left Heart Syndrome (HLHS) ucB Chronic Granulomatous Disease (X-linked) ucB
Grow Vascular Graft MSC Fanconi Anemia uCB
Critical Limb Ischemia MSC HIvV ucCB
Compartment Syndrome (Battlefield Trauma) MSC Severe Combined Immunodeficiency ucCB
Ischemic Stroke MSC Wiskott-Aldrich Syndrome ucB
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Overview of UCB therapeutic uses by Vita 34

Of the 61 therapeutic stem cell applications reported to Cord Blood Europe (CBE),
a European association of private UCB banks, 26 (43%) have been performed with
preparations stored at Vita 34 (Status: March 2014).

Overview of 26 UCB uses by Vita 34

Wiskott-Aldrich-syndrome: 1 Use Acute myeloid leukemia: 1 Use

Immunodeficiency (SCID): 1 Use

Spastic cerebral palcy: 1 Use Tyrl-DEbetes T Uses

Aplastic anaemia: 1 Use

Cerebral palcy: 2 Uses

Beta-Thalassemia: 2 Uses

Brain damage: 6 Uses

Acute lymphoblastic leukemia: 4
Uses

Advances in the development of UCB stem cell-based therapies coupled with a
growing number of stem cell transplantation should spread the awareness about
the potential of stem cells.

Therapeutic use per year Therapeutic use (cumulative)
8 1 30 -
7 23 25 26
4 5 19

6 4 20 + 16
4 - 3 ) 11
| ifls.nl
0 - : : : : o : : : : .

2009 2010 2011 2012 2013 2014 2009 2010 2011 2012 2013 2014

(March) (March)
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Research AG
Market environment and competition
Private and public cord blood banks
The market for cord blood banks is differentiated into private and public cord blood Private or public cord
banks. In many countries, parents have generally the opportunity to donate the blood banks are
cord blood of their child to a public bank or store it in a private bank. The donation selectable

is free of charge for the parents, but in return they lose the ownership of the
donated blood, therefore it is no longer exclusively available for their child. The
donation (if suitable for storage) is pseudonymized and published in a public
register. Public banks normally refinance themselves by dispensing fees, public
funding and donations. In Germany, there are currently seven facilities, of which
five have an approval of the Paul-Ehrlich-Institute.

Differences between private and public cord blood banks in Germany

Storage at a private bank Storage at a public bank

Who owns the cord .

Who benefits from
the storaged stem
cells?

The child or a close relative Unrelated individuals

Where is the
collection of cord
blood possible?

In 95 % of all maternity clinics j In ~30 % of all maternity clinics

Financing through the dispensing of
preparations and donations

Who pays for the
costs?

Parents

How many samples
are stored?

All suitable samples ~10-15% of all donations

Source: Nabelschnurblut.de, CBS Research AG

In a private bank, the parents or the child will retain ownership of the cord blood. Fees for storage
This basically ensures the access to their own stem cells if the child should need

the preparation. Private banks are financed solely by parents through fees

(processing and storage). The average contract fee for processing and storage

amounts between 1,500 USD and 2,000 USD at a private bank. The contract fees

and ongoing storage fees mean that the market share of private banks is measured

by revenues greater than in public sector banks.

Vita 34 is the only company that offers a combination of donation and private Combination of
storage in Germany. In this context, parents have the option to store the cord blood donation and private
of their child as self-provision and at the same time make it available to a public storage is possible

donation registry.

Cord blood banks and deposits worldwide

According to Transparency Market Research, the global UCB banking market was UCB banking market:
valued at USD 12.4bn in 2012 and is forecasted to grow to USD 15.23bn in 2019 USD 12.4bn in 2012
(2013-2019 CAGR: 5.6%). The growth drivers include the increasing awareness of

the usage of cord blood and tissue, an increasing number of diseases that can be

treated using by means of stem cells and affordable fees.
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According to survey conducted by American Association of Blood Banks, 79% of Survey revealed three
pregnant women had little awareness of cord blood banking (n=1620). 58% of important aspects
women had heard of the therapeutic benefits of UCB, of which 21% received regarding cord blood
information from midwives and obstetricians. 89% of respondents would opt to banks

store UCBs. Among them, 76% would choose a public bank, 12% a mixed bank,
and 12% a private bank. The survey revealed three important aspects: 1) a strong
preference for public banking; 2) Choices between private and public banking seem
not to be correlated with household income; 3) The extent of commercial marketing
of cord blood banks in mass media highlights the importance for obstetric providers
to play a central role in raising women's awareness early during their pregnancy
with evidence-based medical information about banking options. (Source: American
Association of Blood Banks: Banking cord blood stem cells: attitude and knowledge
of pregnant women in five European countries; Katz et al. 2010)

There are 174 private banks, which are located in 51 countries and offer their
services in further 35 countries. The private banks have an inventory of >3.1m
blood stem cell preparations from cord blood (Parent's Guide to Cord Blood - own
database, as of January 2014).

The European market

The number of UCB storages in private banks significantly varies from country to Different markets -
country in Europe (see below). Varying mentalities

Private storages in Europe: estimated number of storages p.a.

Birth number Private Storage Birth number Private Storage
Region in k/Year* storages ink ratio Region in k/Year* storages in k ratio
Spain 469.2 16 34%  Switzerland 75.4 3 4.0%
Greece 97.8 14 14.3%  Serbia 66.2 3 4.5%
ltaly 546.6 14 2.6% Bosnia 33.7 25 7.4%
: 196.2 12 6.1% _ 87.7 2 2.3%
Romania Czech Republic
Hungary 94.5 9 9.5% Macedonia 190.9 15 0.8%
662.7 8 nagy P 56.7 1 1.8%
Germany (+Sw eden)
105.2 8 7.6% . ) 68.1 0.6 0.9%
Portugal Baltic countries
Russia 1559.1 6.5 0.4% Bulgaria 70.8 0.5 0.7%
Slovakia 60.8 6 9.9% Montenegro 6.5 0.5 7.7%
Poland 382.6 6 1.6% Slovenia 21.9 0.5 2.3%
Great Britain 773.6 4 0.5%  Turkey 1402.0 0.5 0.04%
Ukraine 430.2 4 0.9% Austria 78.1 0.5 0.6%
Norw ay 50.8 0.3 0.6%
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Competition

The market of private UCB banks in Europe and Germany is concentrated with
several large providers. Since the services provided (primarily the storage of UCB)
and the business models of each company are almost identical, the companies are
subject to a tough price war.

At a European level, Vita 34 is one of the three largest private cord blood banks
with a market share of 16%. Larger market shares recorded are Cryo-Save 31%
and Eurocord Slovakia with 19%.

Vita 34 is clearly in the first place, in Germany, regarding the distribution of sales
(67%) and in storage (74%). In the graph below, it should be taken into account
that Vita 34 has acquired stellacure.

@ Close Brothers

Price war within a few
competitors

Regarding sales and
storage, Vita 34 is
market leader in
Germany

Distribution of sales and storages in Germany

m\Vita 34 74%

m Seracell 19%

m Eticur 6%

Stellacure 1%

m\ita 34 67%

m Seracell 20%

m Eticur 12%

Stellacure 1%
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Financials
After FY 2010, which was the record year in terms of storages, the revenues have Stagnating revenues
significantly declined from EUR 16.9m in 2010 to EUR 13.6m in 2012. since 2012

In 2011, two factors decelerated the revenues growth:
= High unemployment rate Spain that significantly affected storage figures
from this region and
= The elimination of storages for the Norddeutsche Knochenmark- und
Stammzellregister (North German Bone Marrow and Stem Cell Registry —

NKR).
Thus, revenues declined to EUR 16m in 2011 (2010: EUR 17m), and EBIT was Through takeover
EUR -0.3m (2010: EUR 0.7m). However, net result for FY 2011 almost tripled to carry forward of
EUR 1.2m (PY: EUR 0.3m), due to the recognition of deferred taxes on losses deferred tax losses

carried forward of Vita 34 International AG in the wake of the merger.

In 2012, the challenging situation continued in both core regions DACH and in Continuing of the
Spain. The revenue declined further to EUR 13.6m (YoY -15%) and EBIT loss negative trend in 2012
amounted to EUR -0.7m. The business in Spain remains difficult due to a high level and stabilization in

of unemployment and a large number of competitors. 2013

Sales, EBITDA, EBITDA margin: 2008-2015E

220 7 mm Sales in EUR m (left) s EBITDA in EUR-m-(left)
- 20%
17.0 - EBITDA Margin in % (right) 0
' i - 15%
12,0 - I I r 10%
- 5%
7,0 - - 0%
- -5%
2,0
- -10%
3,0 - 20 2009 2010 2011 2012 2013E  2014E  2015E | 15%
FY 2013 results
In FY 2013, the revenues have stabilized reaching prior year level of EUR 13.6m. 2013: EBITDA
Total operating income grew to EUR 14.9m (PY: EUR 14.4m), mainly due to significantly improved
significantly increased government grants, which almost doubled compared to prior to EUR ~2.7m

year. However, the company has significantly improved its profitability situation
having achieved EBITDA of EUR 2.7m (PY: EUR 0.4m). The -consistent
implementation of cost reducing measures has contributed to the increasing

profitability.
The decline in revenues in stem cell storage was mainly compensated by the Expansion of the
Biotechnology business segment, which was acquired in 2012. Biotechnology biotechnology division

segment has expanded in 2013 through environmental projects in Brazil, Mexico
and Vietnam, as well as research activities. The focal point in this business
segment will remain the development of biological processes for cell and tissue
culture, as well as their use in optimizing and increasing cells and plants. In
addition, analysis, consulting and project services for environmental clean-up and
environmental design projects is provided. Due to a significant debt reduction
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coupled with strong net results increased, equity ratio improved to ~60% at the end
of 2013 (end 2012: 56%).

Short-term view

The storage figures are the main driver of revenue trends. Vita 34 has set a goal of
stabilizing the current number of annual new storages. In the medium term, Vita 34
plans on increasing the number of new storages on average by 10% per annum.

For FY 2014E, we do not anticipate a considerable organic growth. The
development in the core markets Germany and Spain will remain challenging in FY
2014. In particular, the information deficits with regard to private umbilical cord
blood banking, and the resulting uncertainty amongst the target group, has led to
stagnating demand in Germany. The numbers have declined significantly in

Spain, primarily due to the economically tense situation.

Based on the current competitive situation both in Spain as in Germany, Vita 34
expects an increase in consolidation in these markets in FY 2014E. Vita 34 also
intends to take advantage of this trend, to continuously reinforce the already
dominant position in the German-speaking market, and to acquire additional market
share in FY 2014.

For FY 2014E, Vita 34 expects a moderate increase in revenues and an increase in
EBITDA to ~EUR 3.3m. The successfully implemented cost reduction measures will
make a continuous contribution towards increasing the efficiency and profitability
growth of Vita 34. The company will increase the reach of its marketing and sales
activities, in order to best approach target group and generate positive effects for
further corporate growth.

Adhering to conservative approach, for FY 2014E, we estimate EBITDA to amount
to EUR 3.3m. Considering a substantial reduction of its debt, we expect that lower
interest burden should add to the net results and EPS.

Mid-long term growth drivers

Vita 34 expects an increasing demand for the cryopreservation and reliable storage
of cells and tissues in the medium term, thanks to the progressing development of
personalized medicine. As mentioned above, in the medium term, Vita 34 plans to
increase the number of new storages on average by 10% per annum. The EBITDA
margin in the medium term should be stabilized >20% per annum.

Given that UCB banking is a relatively recent development, we believe that this
market should significantly benefit in the mid to long-term. Two main growth drivers
should be: 1) the advances of R&D with UCB stem cell therapies and 2) the
increasing therapeutic applications with stem cells (particularly autologous). Both of
these factors should contribute to the awareness regarding the benefits of UCB
stem cells and facilitate the increase of storage ratios. These long-term
perspectives of UCB banking, would also justify the potential acquisitions.

We also anticipate seeing further partnerships, which should contribute to Vita 34’s
top line growth.

The new product “VitaPlusCord” [“VitaPlusNabelschnur’] will have a significant
effect on the Group’s revenues and profits in the future.

@ Close Brothers

Short-term: no
significant organic
growth is expected

Vita 34 intends to take
advantage of the
market consolidation
in Spain and Germany

Medium term:
Revenue CAGR 10%;
EBITDA margin >20%

Long-term growth
drivers:

1) R&D advances in
stem cells

2) Potentially growing
uses of UCB
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Cash flow and balance sheet

Annual fees for UCB storage provide a long-term (25-years contract) stable Majority of customers
recurring cash flow from the established customers. The majority of clients decide pay storage fees in
to pay storage fees in advance. In this case, storage fees are collected from cus- advance

tomers in advance are not fully reflected in earnings, but posted in deferred income,
which are recognized as income on a straight-line basis over the term of storage.

Cash flow from operating activities; EBITDA
40 -

3.0 4

Y | lllll

T

2009 2010 11 2012 2013 2014E 2015E 2016E

-1.0 A
2.0
30 -

m Cash flow from operating activities u EBITDA

Deferred income accounts for ~27% of Vita 34’s total assets. Given that the bulk of
clients decide for payment in advance, we expect deferred income (both current
and non-current) to grow further.

Selected balance sheet items

8.0 5 - 70% 12.0 - - 40%
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; 10.0
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Appendix
Key figures and ratios
2009 2010 2011 2012 2013 2014E 2015E 2016E
Valuation multiples and dividend yield
EV/Sales () 0.9 0.8 0.9 1.0 1.0 1.0 1.0 0.9
EV/EBITDA(X) n.m. 8.1 215 331 5.2 4.1 4.0 3.9
EV/EBIT (x) n.m. 185 n.m. n.m. 9.3 6.4 6.2 6.0
P/E (X n.m. 28.6 10.7 n.m. 184 10.3 9.9 9.6
P/B (Price to book ratio) () 0.8 0.8 0.8 0.8 0.7 0.7 0.6 0.6
Per share data (in EUR)
EPS (Basic earnings per share) 0.23 0.18 048  -0.20 0.28 0.50 0.52 0.53
CPS (Operating cash flow per share) 0.43 038 -0.26 0.72 0.59 0.85 0.93 0.95
Free cash flow per share -0.08 -1.33  -0.06 0.40 0.34 0.50 0.57 0.58
Book value/share (ex. non-controlling interest) 7.13 6.98 7.46 7.14 6.97 7.47 7.99 8.53
Growth rates
Sales (%) 09% 124% -57% -15.0% -0.4% 2.5% 2.4% 2.7%
Gross profit (%) 3.4% 6.7% -12.6% -15.0% 0.2% 2.9% 2.4% 2.7%
EBITDA (%) -140.5% 128.3% -62.2% -35.1% 542.0% 25.8% 3.1% 2.7%
EBIT (%) -107.1% 358.6% -145.1% 121.5% -298.0% 45.8% 3.9% 2.9%
Netincome (%) -134.8% -19.0% 161.3% -145.9% -244.7% 81.0% 3.6% 3.0%
Profitability
Gross margin (%) 67.2% 63.8% 59.1% 591% 595% 59.7% 59.7% 59.7%
EBITDA margin (%) 4.9% 9.9% 4.0% 3.0% 19.6% 24.1% 242% 24.2%
EBIT margin (%) 1.1% 44% -21% -55% 10.8% 154% 15.6% 15.7%
EBT margin (%) 4.4% 39% -31% -6.3% 9.9% 155% 15.7% 15.7%
Net margin (%) 3.9% 2.8% 79% -4.3% 6.2% 109% 11.0% 11.1%
ROCE 0.8% 35% -15% -3.3% 6.5% 9.0% 8.7% 8.5%
ROE 3.2% 2.6% 6.5% -2.9% 4.0% 6.9% 6.7% 6.5%
ROTA 1.9% 1.4% 35% -1.6% 2.3% 4.2% 4.1% 4.1%
Solvency
Net debt (EUR m) -4.6 0.1 0.2 -1.4 -2.6 -4.1 -5.8 -7.6
Equity ratio (%) 60.6% 51.3% 57.6% 56.0% 59.8% 61.2% 624% 63.5%
Interest coverage ratio () 1.0 2.6 -1.3 -3.6 7.2 35.8 37.1 38.2
Fixed Assets/ CAPEX
Fixed assets turnover ratio (x) 0.9 0.8 0.7 0.5 0.5 0.5 0.6 0.6
CAPEX (EUR m) -0.7 -5.2 -1.0 -1.0 -0.8 -1.1 -1.2 -1.2
CAPEX/ Depreciation (%) 93.8% 108.2% 66.5% 625% 434% 441% 444% 44.6%
CAPEX/ Sales (%) 3.6% 6.0% 4.0% 5.3% 3.8% 3.8% 3.8% 3.8%
Depreciation/ Sales (%) 3.8% 5.6% 6.1% 8.5% 8.8% 8.7% 8.6% 8.5%
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Income statement

IFRS EUR m 2008 2009 2010 2011 2012 2013 2014E 2015E 2016E

Revenues 15.0 15.1 17.0 16.0 13.6 13.6 13.9 14.2 14.6
YoY growth -3.0% 0.9%  124%  -57% -150%  -0.4% 2.5% 2.4% 2.7%
Cost of sales 5.1 -5.0 -6.1 -6.5 -5.6 -5.5 -5.6 -5.7 -5.9
as % of sales 34.4%  32.8%  36.2%  40.9%  40.9%  405%  40.3%  40.3%  40.3%

Gross profit 9.8 10.1 10.8 9.5 8.0 8.1 8.3 8.5 8.7
as % of sales 65.6%  67.2%  63.8% 59.1% 59.1% 59.5% 59.7%  59.7%  59.7%
Other operating income 0.7 0.6 11 0.6 0.7 1.4 14 1.4 1.5
as % of sales 4.9% 3.7% 6.6% 3.8% 55%  102%  102%  102% = 10.2%
Selling expenses -9.6 -7.6 -7.2 -7.0 -5.8 -4.7 -4.6 -4.7 -4.8
as % of sales 64.4%  50.5%  42.7%  43.6%  424%  347% 33.3% 33.1% 33.1%
Administrative expenses -2.9 -2.8 -3.0 -2.9 -3.1 -2.9 -2.8 -2.9 -3.0
as % of sales 19.6%  18.3%  18.0%  183% 22.7% 214%  205%  204%  20.4%
Other operating expenses -0.2 -0.1 -0.9 -0.5 -0.7 -0.4 -0.1 -0.1 -0.1
as % of sales 1.6% 0.9% 5.4% 3.1% 5.0% 2.9% 0.7% 0.7% 0.7%

EBITDA -1.8 0.7 1.7 0.6 0.4 2.7 3.3 34 35
as % of sales -12.2% 4.9% 9.9% 4.0% 3.0% 19.6% 24.1% 242% = 242%
Depreciation and amortisation -0.4 -0.6 -0.9 -1.0 -1.2 -1.2 -1.2 -1.2 -1.2
as % of sales 3.0% 3.8% 5.6% 6.1% 8.5% 8.8% 8.7% 8.6% 8.5%

EBIT -2.3 0.2 0.7 -0.3 -0.7 1.5 2.1 2.2 2.3
as % of sales -15.2% 1.1% 44%  -21%  -55%  10.8%  154%  156% = 15.7%

EBT (Earnings before income taxes) -2.4 0.7 0.7 -0.5 -0.9 1.3 2.2 2.2 2.3
as % of sales -15.9% 4.4% 39% -31%  -6.3% 9.9%  155%  15.7%  15.7%

Income taxes 0.4 -0.1 -0.3 1.7 0.2 -0.6 -0.7 -0.7 -0.7
as % of EBT 17.5% 9.4%  47.6% 340.1% -288% -413% -320% -32.0% -32.0%

Net income -2.0 0.6 0.3 1.2 -0.6 0.8 15 15 1.6
as % of sales -13.1% 3.9% 2.1% 7.4%  -4.5% 58%  10.6%  10.7%  10.7%
Thereof:

Non controlling interests 0.0 0.0 -0.1 -0.1 0.0 -0.1 -0.1 -0.1 -0.1

Earnings attributable to shareholders -2.0 0.6 0.5 1.3 -0.6 0.8 il 1.6 1.6
as % of sales -13.1% 3.9% 2.8% 7.9%  -4.3% 6.2%  10.9%  11.0%  11.1%

EPS
Basic EPS in EUR -0.64 0.23 0.18 0.48 -0.20 0.28 0.50 0.52 0.53
Diluted EPS in EUR -0.74 0.23 0.18 0.48 -0.20 0.28 0.50 0.52 0.53
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Balance sheet

IFRS EUR m 2008 2009 2010 2011 2012 2013 2014E 2015E 2016E

Assets
Non-current assets 19.8 19.4 26.5 27.1 28.4 27.3 27.2 27.2 27.1
% of total assets 65.2%  622% 724% T79% 77.7% 766% 733% 69.8%  66.6%
Intangible assets 12.8 12.7 20.4 20.1 21.4 21.1 20.9 20.6 20.5
PPE 3.1 3.3 3.8 4.2 4.5 4.8 49 5.1 5.2
Investments 0.0 0.2 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Other financial assets 0.0 0.0 0.1 0.1 0.1 0.1 0.1 0.1 0.1
Deferred tax assets 0.7 0.7 0.0 0.7 0.7 0.0 0.0 0.0 0.0
Non-current trade receivables 2.0 1.8 1.7 1.7 1.4 1.2 1.2 1.2 1.2
Restricted cash 1.1 0.7 0.5 0.4 0.3 0.2 0.2 0.2 0.2
Other long term assets 3.9 3.4 2.3 2.8 2.5 14 14 14 14
Current asstes 10.6 11.8 10.1 7.7 8.2 8.3 9.9 11.7 13.6
% of total assets 0.3 37.8% 27.6% 22.1% 22.3% 23.4% 26.7% 30.2% 33.4%
Inventories 0.6 0.6 0.6 0.5 0.6 0.6 0.6 0.6 0.6
Trade receivables 1.6 2.3 2.9 2.7 2.7 2.8 2.8 2.8 2.9
Other receivables and assets 1.1 0.8 1.4 1.4 14 2.1 2.1 2.1 2.1
Short-term investments 0.9 2.0 1.5 0.0 0.0 0.0 0.0 0.0 0.0
Cash and cash equivalents 6.4 6.1 3.7 3.0 3.5 2.9 4.5 6.2 8.0
Total assets 30.3 31.2 36.7 34.7 36.6 35.6 37.2 38.9 40.7

Shareholders” equity and liabilities

Shareholders” equity 18.1 18.9 18.8 20.0 20.5 21.3 22.8 24.3 25.8
as % of total equity and liabilities 59.7%  60.6% 51.3% 57.6% 56.0% 59.8% 61.2% 62.4% 63.5%
Equity of shareholder's of Vita 34 18.1 18.9 18.5 19.7 20.3 21.1 22.6 24.2 25.8
Non-controlling interest 0.0 0.0 0.3 0.3 0.2 0.2 0.1 0.1 0.0
Non-current liabilities and provisions 8.6 8.8 10.4 10.5 10.5 10.4 10.4 10.5 10.6
as % of total equity and liabilities 283% 282% 284% 304% 287% 29.1% 28.1% 27.0% 26.0%
Interest bearing loans 15 14 1.8 1.8 0.3 0.2 0.2 0.2 0.2
Deferred income 5.4 5.6 5.8 6.8 8.0 8.2 8.3 8.3 8.4
Other non-current liabilities 1.7 1.8 2.8 1.9 2.2 2.0 2.0 2.0 2.0
Current liabilities and provisions 3.6 3.5 7.5 4.2 5.6 4.0 4.0 4.1 4.2
as % of total equity and liabilities 11.9%  11.2%  20.3% 12.1% 153% 11.1% 10.7% 10.6%  10.4%
Deferred income 0.5 0.6 11 1.2 1.4 14 1.6 1.7 1.8
Trade payables 1.1 0.8 0.9 0.6 1.2 1.1 1.1 1.1 1.1
Interest bearing loans 0.1 0.1 2.1 14 1.8 0.1 0.1 0.1 0.1
Other current liabilities 1.9 1.9 3.4 1.0 1.3 1.3 1.2 1.2 1.2
Total equity and liabilities 30.3 31.2 36.7 34.7 36.6 35.6 37.2 38.9 40.7
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Cash flow statement

IFRS EUR m 2008 2009 2010 2011 2012 2013 2014E 2015E 2016E

EBT 2.4 0.7 0.7 -0.5 -0.9 1.3 2.2 2.2 2.3
Depreciation and amortization 0.4 0.6 0.9 1.0 12 1.2 1.2 12 1.2
Gains/losses on the disposal of non-current assets 0.0 0.0 0.1 0.0 0.0 0.0 0.0 0.0 0.0
Other non-chash expenses /income -0.1 -0.1 -0.1 0.1 0.0 -0.1 0.0 0.0 0.0
Share-based payments expense 0.1 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Finance revenue -0.5 -0.7 -0.2 -0.1 -0.1 -0.1 -0.1 -0.1 -0.1
Finance costs 0.6 0.2 0.3 0.3 0.2 0.2 0.1 0.1 0.1
Increase/decrease in receivables and other assets -0.8 -0.2 -0.2 0.3 0.5 -0.5 0.0 -0.1 -0.1
Increase/ decrease in inventories 0.0 0.0 -0.1 0.1 0.0 0.1 -0.1 0.0 0.0
Increase/decrease in liabilities -0.2 0.1 -0.2 2.7 0.1 -0.1 0.0 0.0 0.0
Increase/decrease in provisions -0.2 0.3 -0.3 0.0 0.2 -0.4 -0.1 0.0 0.0
Increase/decrease in deferred income 0.3 0.3 0.3 1.1 1.3 0.2 0.2 0.2 0.2
Interest paid -0.2 -0.2 -0.3 -0.2 -0.2 -0.1 -0.1 -0.1 -0.1
Income taxes paid 0.0 0.0 0.0 0.0 -0.2 0.0 -0.7 -0.7 -0.7
Cash flow from/ used in operating activities -2.9 1.1 1.0 -0.7 2.0 1.8 2.6 2.8 2.9
Cash flow from investing activities 0.3 -1.4 -4.5 0.5 -0.9 -0.8 -1.1 -1.1 -1.1
Cash flow from financing activities 0.0 -0.1 1.0 -0.3 -0.8 -1.6 0.0 0.0 0.0

Changes in consolidation scope 0.0 0.0 0.0 0.0 0.2 0.0 0.0 0.0 0.0
Net cash for the period -2.6 -0.3 -2.6 -0.5 0.5 -0.6 15 1.7 1.8
Cash and cash equivalents, beginning of year 9.0 6.4 6.0 3.5 3.0 35 2.9 4.4 6.2
Cash and cash equivalents at year’s end 6.4 6.0 3.5 3.0 3.5 2.9 4.4 6.2 8.0

www.cbseydlerresearch.ag Close Brothers




Vita 34 AG

@ Close Brothers

Research

@ Close Brothers

Schillerstrasse 27 - 29
60313 Frankfurt am Main

Phone: +49 (0)69 — 977 8456-0

Roger Peeters
Member of the Board

+49 (0)69 - 977 8456- 12
Roger.Peeters@cbseydlerresearch.ag

Martin Decot
(Equities)

Gennadij Kremer
(Corporate Credit)

Carsten Kunold
(Equities)

Manuel Martin
(Equities)

Roland Pfander
(Equities)

Nicolas Puitz
(Support)

Simone Steymann
(Support)

Ivo Visi¢
(Equities)

+49 (0)69 - 977 8456- 13
Martin.Decot@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 23
Gennadij.Kremer@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 28
Carsten.Kunold@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 16
Manuel.Martin@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 26
Roland.Pfaender@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 24
Nicolas.Puetz@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 25
Simone.Steymann@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 19
Ivo.Visic@cbseydlerresearch.ag

Igor Kim
(Equities)

Daniel Kukalj
(Equities)

Ralf Marinoni
(Equities)

Felix Parmantier
(Equities)

Dr. Oliver Pucker
(Equities)

Marcus Silbe
(Equities)

Veysel Taze
(Equities)

Sergey Weinberg
(Corporate Credit)

+49 (0)69 - 977 8456- 15
lgor.Kim@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 21
Daniel.Kukalj@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 17
Ralf.Marinoni@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 22
Felix.Parmantier@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 27
Oliver.Pucker@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 14
Marcus.Silbe@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 18
Veysel.Taze@cbseydlerresearch.ag

+49 (0)69 - 977 8456- 20
Sergey.Weinberg@cbseydlerresearch.ag

Institutional Sales
@ Close Brothers

Schillerstrasse 27 — 29
60313 Frankfurt am Main

Phone: +49 (0)69 — 9 20 54-400

Karl Filbert
(Head of Sales)

Sebastian Holl

(Head of Sales Trading)

Bruno de Lencquesaing

(Benelux, France)

Claudia Jurewecz

+49 (0)69 -9 20 54-104
Karl.Filbert@cbseydler.com

+49 (0)69 -9 20 54-119
Sebastian.Holl@cbseydler.com

+49 (0)69 -9 20 54-116
Bruno.delLencquesaing@cbseydler.com

+49 (0)69 -9 20 54-106

(Germany, Austria, Switzerland) Claudia.Jurewecz@cbseydler.com

Angela Leser

+49 (0)69 -9 20 54-111

(Germany, Austria, Switzerland) Angela.Leser@cbseydler.com

Enik6-Sofia Matyas
(Germany, France)

Carsten Schlegel
(Sales Trading)

Bas-Jan Walhof

(Benelux, Scandinavia)

+49 (0)69 -9 20 54-115
Enikoe-Sofia.Matyas@cbseydler.com

+49 (0)69 -9 20 54-137
Carsten.Schlegel@cbseydler.com

+49 (0)69 -9 20 54-105
Bas-Jan.Walhof@cbseydler.com

Klaus Korzilius

(Benelux, Scandinavia)

Stefan Krewinkel

(Head of Sales Execution)

Dr. James Jackson
(UK, Ireland)

Markus Laifle
(Sales Execution)

Mirella Mancuso
(Sales Support)

Carsten Pfersdorf
(Sales Execution)

Christopher Seedorf
(Switzerland)

+49 (0)69 -9 20 54-114
Klaus.Korzilius@cbseydler.com

+49 (0)69 -9 20 54-118
Stefan.Krewinkel@cbseydler.com

+49 (0)69 -9 20 54-113
James.Jackson@cbseydler.com

+49 (0)69 -9 20 54-120
Markus.Laifle@cbseydler.com

+49 (0)69 -9 20 54-107
Mirella.Mancuso@cbseydler.com

+49 (0)69 -9 20 54-168
Carsten.Pfersdorf@cbseydler.com

+49 (0)69 -9 20 54-110

Christopher.Seedorf@cbseydler.com

www.cbseydlerresearch.ag

Close Brothers


mailto:Roger.Peeters@cbseydlerresearch.ag
mailto:Martin.Decot@cbseydlerresearch.ag
mailto:Igor.Kim@cbseydlerresearch.ag
mailto:Gennadij.Kremer@cbseydlerresearch.ag
mailto:Daniel.Kukalj@cbseydlerresearch.ag
mailto:Carsten.Kunold@cbseydlerresearch.ag
mailto:Ralf.Marinoni@cbseydlerresearch.ag
mailto:Manuel.Martin@cbseydlerresearch.ag
mailto:Felix.Parmantier@cbseydlerresearch.ag
mailto:Roland.Pfaender@cbseydlerresearch.ag
mailto:Oliver.Pucker@cbseydlerresearch.ag
mailto:Nicolas.Puetz@cbseydlerresearch.ag
mailto:Marcus.Silbe@cbseydlerresearch.ag
mailto:Simone.Steymann@cbseydlerresearch.ag
mailto:Veysel.Taze@cbseydlerresearch.ag
mailto:Ivo.Visic@cbseydlerresearch.ag
mailto:Sergey.Weinberg@cbseydlerresearch.ag
mailto:Karl.Filbert@cbseydler.com
mailto:Klaus.Korzilius@cbseydler.com
mailto:Sebastian.Holl@cbseydler.com
mailto:Stefan.Krewinkel@cbseydler.com
mailto:Bruno.deLencquesaing@cbseydler.com
mailto:James.Jackson@cbseydler.com
mailto:Claudia.Jurewecz@cbseydler.com
mailto:Markus.Laifle@cbseydler.com
mailto:Angela.Leser@cbseydler.com
mailto:Mirella.Mancuso@cbseydler.com
mailto:Enikoe-Sofia.Matyas@cbseydler.com
mailto:Carsten.Pfersdorf@cbseydler.com
mailto:Carsten.Schlegel@cbseydler.com
mailto:Christopher.Seedorf@cbseydler.com
mailto:bas-jan.walhof@cbseydler.com

Vita 34 AG

@ Close Brothers

Disclaimer and statement according to § 34b German Securities Trading Act
(“Wertpapierhandelsgesetz”) in combination with the provisions on financial analysis
(“Finanzanalyseverordnung” FinAnV)

This report has been prepared independently of the company analysed by Close Brothers Seydler Research AG
and/ or its cooperation partners and the analyst(s) mentioned on the front page (hereafter all are jointly and/or
individually called the ‘author’). None of Close Brothers Seydler Research AG, Close Brothers Seydler Bank AG or
its cooperation partners, the Company or its shareholders has independently verified any of the information given
in this document.

Section 34b of the German Securities Trading Act in combination with the FinAnV requires an enterprise preparing
a security analysis to point out possible conflicts of interest with respect to the company that is the subject of the
analysis.

Close Brothers Seydler Research AG is a majority owned subsidiary of Close Brothers Seydler Bank AG (hereafter
‘CBS’). However, Close Brothers Seydler Research AG (hereafter "CBSR’) provides its research work
independent from CBS. CBS is offering a wide range of Services not only including investment banking services
and liquidity providing services (designated sponsoring). CBS or CBSR may possess relations to the covered
companies as follows (additional information and disclosures will be made available upon request):

a. CBS holds more than 5% interest in the capital stock of the company that is subject of the analysis.

b. CBS was a participant in the management of a (co)consortium in a selling agent function for the issuance of
financial instruments, which themselves or their issuer is the subject of this financial analysis within the last
twelve months.

c. CBS has provided investment banking and/or consulting services during the last 12 months for the company
analysed for which compensation has been or will be paid for.

d. CBS acts as designated sponsor for the company's securities on the basis of an existing designated
sponsorship contract. The services include the provision of bid and ask offers. Due to the designated
sponsoring service agreement CBS may regularly possess shares of the company and receives a
compensation and/ or provision for its services.

e. The designated sponsor service agreement includes a contractually agreed provision for research services.

f. CBSR and the analysed company have a contractual agreement about the preparation of research reports.
CBSR receives a compensation in return.

g. CBS has a significant financial interest in relation to the company that is subject of this analysis.

In this report, the following conflicts of interests are given at the time, when the report has been published: d, f

CBS and/or its employees or clients may take positions in, and may make purchases and/ or sales as principal or
agent in the securities or related financial instruments discussed in this analysis. CBS may provide investment
banking, consulting, and/ or other services to and/ or serve as directors of the companies referred to in this
analysis. No part of the authors compensation was, is or will be directly or indirectly related to the
recommendations or views expressed.

Recommendation System:
CBSR uses a 3-level absolute share rating system. The ratings pertain to a time horizon of up to 12 months:

BUY: The expected performance of the share price is above +10%.

HOLD: The expected performance of the share price is between 0% and +10%.

SELL: The expected performance of the share price is below 0%.

This rating system is only a guideline. Therefore, deviations from this system may apply.

Recommendation history over the last 12 months for the company analysed in this report:

Date Recommendation Price at change date Price target
13 May 2014 BUY (Initial Coverage) EUR 5.16 EUR 7.10
Risk-scaling System:

Close Brothers Seydler Research AG uses a 3-level risk-scaling system. The ratings pertain to a time horizon of
up to 12 months:

LOW: The volatility is expected to be lower than the volatility of the benchmark
MEDIUM: The volatility is expected to be equal to the volatility of the benchmark
HIGH: The volatility is expected to be higher than the volatility of the benchmark

The following valuation methods are used when valuing companies: Multiplier models (price/earnings, price/cash
flow, price/book value, EV/Sales, EV/EBIT, EV/EBITA, EV/EBITDA), peer group comparisons, historical valuation
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approaches, discounting models (DCF, DDM), break-up value approaches or asset valuation approaches. The
valuation models are dependent upon macroeconomic measures such as interest, currencies, raw materials and
assumptions concerning the economy. In addition, market moods influence the valuation of companies.

The figures taken from the income statement, the cash flow statement and the balance sheet upon which the
evaluation of companies is based are estimates referring to given dates and therefore subject to risks.

These may change at any time without prior notice.

The opinions and forecasts contained in this report are those of the author alone. Material sources of information
for preparing this report are publications in domestic and foreign media such as information services (including but
not limited to Reuters, VWD, Bloomberg, DPA-AFX), business press (including but not limited to Bérsenzeitung,
Handelsblatt, Frankfurter Allgemeine Zeitung, Financial Times), professional publications, published statistics,
rating agencies as well as publications of the analysed issuers. Furthermore, discussions were held with the
management for the purpose of preparing the analysis. Potentially parts of the analysis have been provided to the
issuer prior to going to press; no significant changes were made afterwards, however. Any information in this
report is based on data considered to be reliable, but no representations or guarantees are made by the author
with regard to the accuracy or completeness of the data. The opinions and estimates contained herein constitute
our best judgment at this date and time, and are subject to change without notice. Possible errors or
incompleteness of the information do not constitute grounds for liability, neither with regard to indirect nor to direct
or consequential damages. The views presented on the covered company accurately reflect the personal views of
the author. All employees of the author's company who are involved with the preparation and/or the offering of
financial analyzes are subject to internal compliance regulations.

The report is for information purposes, it is not intended to be and should not be construed as a recommendation,
offer or solicitation to acquire, or dispose of, any of the securities mentioned in this report. Any reference to past
performance should not be taken as indication of future performance. The author does not accept any liability
whatsoever for any direct or consequential loss arising from any use of material contained in this report. The report
is confidential and it is submitted to selected recipients only. The report is prepared for professional investors only
and it is not intended for private investors. Consequently, it should not be distributed to any such persons. Also,
the report may be communicated electronically before physical copies are available. It may not be reproduced (in
whole or in part) to any other investment firm or any other individual person without the prior written approval from
the author. The author is not registered in the United Kingdom nor with any U.S. regulatory body.

It has not been determined in advance whether and in what intervals this report will be updated. Unless otherwise
stated current prices refer to the closing price of the previous trading day. Any reference to past performance
should not be taken as indication of future performance. The author maintains the right to change his opinions
without notice, i.e. the opinions given reflect the author’s judgment on the date of this report.

This analysis is intended to provide information to assist institutional investors in making their own investment
decisions, not to provide investment advice to any specific investor.

By accepting this report the recipient accepts that the above restrictions are binding. German law shall be
applicable and court of jurisdiction for all disputes shall be Frankfurt am Main (Germany).

This report should be made available in the United States solely to investors that are (i) "major US institutional
investors" (within the meaning of SEC Rule 15a-6 and applicable interpretations relating thereto) that are also
"qualified institutional buyers" (QIBs) within the meaning of SEC Rule 144A promulgated by the United States
Securities and Exchange Commission pursuant to the Securities Act of 1933, as amended (the "Securities Act") or
(ii) investors that are not "US Persons" within the meaning of Regulation S under the Securities Act and applicable
interpretations relating thereto. The offer or sale of certain securities in the United States may be made to QIBs in
reliance on Rule 144A. Such securities may include those offered and sold outside the United States in
transactions intended to be exempt from registration pursuant to Regulation S. This report does not constitute in
any way an offer or a solicitation of interest in any securities to be offered or sold pursuant to Regulation S. Any
such securities may not be offered or sold to US Persons at this time and may be resold to US Persons only if
such securities are registered under the Securities Act of 1933, as amended, and applicable state securities laws,
or pursuant to an exemption from registration.

This publication is for distribution in or from the United Kingdom only to persons who are authorised persons or
exempted persons within the meaning of the Financial Services and Markets Act 2000 of the United Kingdom or
any order made there under or to investment professionals as defined in Section 19 of the Financial Services and
Markets Act 2000 (Financial Promotion) Order 2005 and is not intended to be distributed or passed on, directly or
indirectly, to any other class of persons.

This publication is for distribution in Canada only to pension funds, mutual funds, banks, asset managers and
insurance companies.

The distribution of this publication in other jurisdictions may be restricted by law, and persons into whose
possession this publication comes should inform themselves about, and observe, any such restrictions. In
particular this publication may not be sent into or distributed, directly or indirectly, in Japan or to any resident
thereof.

Responsible Supervisory Authority:
Bundesanstalt fiir Finanzdienstleistungsaufsicht (BaFin, Federal Financial Supervisory Authority)
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